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PART 1

Item 1.Business
Introductory Note
The following describes the business of Fidelity National Financial, Inc. and its subsidiaries. Except where otherwise
noted, all references to “we,” “us,” “our,” or “FNF” are to Fidelity National Financial, Inc. and its subsidiaries, taken together.
Overview
We have organized our business into two groups, FNF Group and FNF Ventures ("FNFV").
Through FNF Group, we are a leading provider of (i) title insurance, escrow and other title-related services, including
trust activities, trustee sales guarantees, recordings and reconveyances and home warranty products and (ii)
technology and transaction services to the real estate and mortgage industries. FNF Group is the nation’s largest title
insurance company operating through its title insurance underwriters - Fidelity National Title Insurance Company,
Chicago Title Insurance Company, Commonwealth Land Title Insurance Company, Alamo Title Insurance and
National Title Insurance of New York Inc. - which collectively issue more title insurance policies than any other title
company in the United States. Through our subsidiary ServiceLink Holdings, LLC ("ServiceLink"), we provide
mortgage transaction services including title-related services and facilitation of production and management of
mortgage loans. FNF Group also provides industry-leading mortgage technology solutions, including MSP®, the
leading residential mortgage servicing technology platform in the U.S., through its majority-owned subsidiary, Black
Knight Financial Services, Inc. ("Black Knight"). On December 7, 2016, we announced that our Board of Directors
has approved a tax-free plan whereby we intend to distribute all 83.3 million shares of Black Knight common stock
that we currently own to holders of our FNF Group common stock. See further discussion in Item 7 Management
Discussion and Analysis.
Through FNFV group, our diversified investment holding company, we own majority and minority equity investment
stakes in a number of entities, including American Blue Ribbon Holdings, LLC ("ABRH"), Ceridian HCM, Inc.
("Ceridian"), and Digital Insurance, Inc. ("OneDigital"). On December 7, 2016, we announced that our Board of
Directors has approved a tax-free plan whereby we intend to redeem all outstanding shares of our FNFV Group
common stock in exchange for shares of common stock of FNFV. Following the distribution, FNF and FNFV will
each be independent, fully-distributed, publicly-traded common stocks, with FNF and FNFV no longer being tracking
stocks. See further discussion in Item 7 Management Discussion and Analysis.
As of December 31, 2016, we had the following reporting segments:
FNF Group
Title. This segment consists of the operations of our title insurance underwriters and related businesses. This segment
provides core title insurance and escrow and other title-related services including trust activities, trustee sales
guarantees, recordings and reconveyances, and home warranty products. This segment also includes our transaction
services business, which includes other title-related services used in the production and management of mortgage
loans, including mortgage loans that experience default.
Black Knight. This segment consists of the operations of Black Knight, which, through leading software systems and
tnformation solutions, provides mission critical technology and data and analytics services that facilitate and automate
many of the business processes across the life cycle of a mortgage.

FNF Group Corporate and Other. This segment consists of the operations of the parent holding company,

certain other unallocated corporate overhead expenses, and other real estate operations.
FNFV
Restaurant Group. This segment consists of the operations of ABRH, in which we have a 55% ownership interest.
ABRH and its affiliates are the owners and operators of the O'Charley's, Ninety Nine Restaurants, Village Inn, Bakers
Square, and Legendary Baking restaurant and food service concepts. This segment also included the results of
operations of J. Alexander's, Inc. ("J. Alexander's") through the date which it was distributed to FNFV shareholders,
September 28, 2015, and the Max & Erma's concept, which was sold pursuant to an Asset Purchase Agreement on
January 25, 2016.
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FNFV Corporate and Other. This segment primarily consists of our share in the operations of certain equity
investments, including Ceridian, as well as consolidated investments, including OneDigital, in which we own 96%,
and other smaller investments which are not title-related.
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Competitive Strengths

We believe that our competitive strengths include the following:

Corporate principles. A cornerstone of our management philosophy and operating success is the six fundamental
precepts upon which we were founded, which are:

Autonomy and entrepreneurship;

Bias for action;

€Customer-oriented and motivated;

Minimize bureaucracy;

€£mployee ownership; and

Highest standard of conduct.

These six precepts are emphasized to our employees from the first day of employment and are integral to many of our
strategies described below.

Competitive cost structure. We have been able to maintain competitive operating margins in part by monitoring our
businesses in a disciplined manner through continual evaluation of title order activity and management of our cost
structure. When compared to our industry competitors, we also believe that our structure is more efficiently designed,
which allows us to operate with lower overhead costs.

We believe that our competitive strengths position us well to take advantage of future changes to the real estate
market.

Title

Leading title insurance company. We are the largest title insurance company in the United States and a leading
provider of title insurance and escrow and other title-related services for real estate transactions. Through the third
quarter of 2016, our insurance companies had a 33.3% share of the U.S. title insurance market, according to the
American Land Title Association ("ALTA").

Established relationships with our customers. We have strong relationships with the customers who use our title
services. Our distribution network, which includes approximately 1,300 direct residential title offices and more than
5,000 agents, is among the largest in the United States. We also benefit from strong brand recognition in our multiple
title brands that allows us to access a broader client base than if we operated under a single consolidated brand and
provides our customers with a choice among brands.

Strong value proposition for our customers. We provide our customers with title insurance and escrow and other
title-related services that support their ability to effectively close real estate transactions. We help make the real estate
closing more efficient for our customers by offering a single point of access to a broad platform of title-related
products and resources necessary to close real estate transactions.

Proven management team. The managers of our operating businesses have successfully built our title business over
an extended period of time, resulting in our business attaining the size, scope and presence in the industry that it has
today. Our managers have demonstrated their leadership ability during numerous acquisitions through which we have
grown and throughout a number of business cycles and significant periods of industry change.

Commercial title insurance. While residential title insurance comprises the majority of our business, we are also a
significant provider of commercial real estate title insurance in the United States. Our network of agents, attorneys,
underwriters and closers that service the commercial real estate markets is one of the largest in the industry. Our
commercial network combined with our financial strength makes our title insurance operations attractive to large
national lenders that require the underwriting and issuing of larger commercial title policies.

Black Knight

Market leadership with comprehensive and integrated solutions. Black Knight is a leading provider of comprehensive
and integrated solutions to the mortgage industry. One or more of Black Knight's solutions are utilized by 23 of the
top 25 servicers and 22 of the top 25 originators in the United States according to Inside Mortgage Finance as of
December 31, 2016. Its solutions are utilized to service approximately 61% of all U.S. first lien mortgages as of
December 31, 2016, according to the Black Knight Mortgage Monitor Report, and to operate one of the industry’s
largest exchanges connecting originators, agents, settlement services providers and investors. We believe Black
Knight's leadership position is, in part, the result of its unique expertise and insight developed from over 50 years
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serving the needs of customers in the mortgage industry. Black Knight has used this insight to develop an integrated
and comprehensive suite of proprietary technology, data and analytics solutions to automate many of the
mission-critical business processes across the entire mortgage loan life cycle. These integrated solutions are designed
to reduce manual processes, assist in improving organizational compliance and mitigating risk, and to ultimately
deliver significant cost savings to our clients.
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Broad and deep client relationships with significant recurring revenues. Black Knight has long-standing relationships
with its largest clients. Black Knight frequently enters into long-term contracts with its mortgage servicing and loan
origination clients that contain volume minimums and provide for annual increases. Its products are typically
embedded within its clients’ mission-critical workflow and decision making processes across various parts of their
organizations.

Extensive data assets and analytics capabilities. Black Knight develops and maintains large, accurate and
comprehensive data sets on the mortgage and housing industry that we believe are competitively differentiated. Its
unique data sets provide a combination of public and proprietary data in real-time and each of Black Knight's data
records features a large number of attributes. Black Knight's data scientists utilize its data sets, subject to any
applicable use restrictions, and comprehensive analytical capabilities to create highly customized reports, including
models of customer behavior for originators and servicers, portfolio analytics for capital markets and government
agencies and proprietary market insights for real estate agencies. Black Knight's data and analytics capabilities are
also embedded into its technology platform and workflow products, providing its clients with integrated and
comprehensive solutions.

Scalable and cost-effective operating model. We believe Black Knight has a highly attractive and scalable operating
model derived from its market leadership, hosted technology platforms and the large number of clients it serves across
the mortgage industry. Black Knight's scalable operating model provides it with significant benefits. Black Knight's
scale and operating leverage allows it to add incremental clients to its existing platforms with limited incremental cost.
As a result, Black Knight's operating model drives attractive margins and generates significant cash flow. Also, by
leveraging its scale and leading market position, Black Knight is able to make cost-effective investments in its
technology platform to meet evolving regulatory and compliance requirements, further increasing its value proposition
to clients.

World class management team with depth of experience and track record of success. Black Knight's management team
has an average of over 20 years of experience in the banking technology and mortgage processing industries and a
proven track record of strong execution capabilities. Following our acquisition of Lender Processing Services, Inc.
("LPS") in 2014, Black Knight has significantly improved its operations and enhanced its go-to-market strategy,
further integrated its technology platforms, expanded its data and analytics capabilities and introduced several new
innovative products. Black Knight has executed all of these projects while delivering attractive revenues growth and
strong profitability.

FNFV

Proven management team. Our executive management team has a proven track record of investment identification
and management. Our executive management's breadth of knowledge of capital markets allows us to identify
companies and strategic assets with attractive value propositions, to structure investments to maximize their value, and
to return the value created to shareholders.

Strategy

Title

Our strategy in the title business is to maximize operating profits by increasing our market share and managing
operating expenses throughout the real estate business cycle. To accomplish our goals, we intend to do the following:
Continue to operate multiple title brands independently. We believe that in order to maintain and strengthen our title
insurance customer base, we must operate our strongest brands in a given marketplace independently of each other.
pur national and regional brands include Fidelity National Title, Chicago Title, Commonwealth Land Title, Lawyers
Title, Ticor Title, Alamo Title, and National Title of New York. In our largest markets, we operate multiple brands.
This approach allows us to continue to attract customers who identify with a particular brand and allows us to utilize a
broader base of local agents and local operations than we would have with a single consolidated brand.

Consistently deliver superior customer service. We believe customer service and consistent product delivery are the
most important factors in attracting and retaining customers. Our ability to provide superior customer service and
consistent product delivery requires continued focus on providing high quality service and products at competitive
prices. Our goal is to continue to improve the experience of our customers, in all aspects of our business.
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Manage our operations successfully through business cycles. We operate in a cyclical industry and our ability to
diversify our revenue base within our core title insurance business and manage the duration of our investments may
allow us to better operate in this cyclical business. Maintaining a broad geographic revenue base, utilizing both direct
and independent agency operations and pursuing both residential and commercial title insurance business help
diversify our title insurance revenues. We continue to monitor, evaluate and execute upon the consolidation of
administrative functions, legal entity structure, and office consolidation, as necessary, to respond to the continually
changing marketplace. We maintain shorter durations on our investment portfolio to mitigate our interest rate risk. A
more detailed discussion of our investment strategies is included in “Investment Policies and Investment Portfolio.”

3
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Continue to improve our products and technology. As a national provider of real estate transaction products and
services, we participate in an industry that is subject to significant change, frequent new product and service
introductions and evolving industry standards. We believe that our future success will depend in part on our ability to
anticipate industry changes and offer products and services that meet evolving industry standards. In connection with
our service offerings, we are continuing to deploy new information system technologies to our direct and agency
operations. We expect to improve the process of ordering title and escrow services and improve the delivery of our
products to our customers.

Maintain values supporting our strategy. We believe that our continued focus on and support of our long-established
corporate culture will reinforce and support our business strategy. Our goal is to foster and support a corporate culture
Wwhere our employees and agents seek to operate independently and maintain profitability at the local level while
forming close customer relationships by meeting customer needs and improving customer service. Utilizing a
relatively flat managerial structure and providing our employees with a sense of individual ownership support this
goal.

Effectively manage costs based on economic factors. We believe that our focus on our operating margins is essential
to our continued success in the title insurance business. Regardless of the business cycle in which we may be
operating, we seek to continue to evaluate and manage our cost structure and make appropriate adjustments where
economic conditions dictate. This continual focus on our cost structure helps us to better maintain our operating
margins.

Black Knight

Black Knight's comprehensive and integrated technology platforms, robust data and analytic capabilities,
differentiated business model, broad and deep client relationships and other competitive strengths enable us to pursue
multiple growth opportunities. Black Knight intends to continue to expand its business and grow through the
following key strategies:

Further penetration of its solutions with existing clients. We believe Black Knight's established client base presents a
substantial opportunity for growth. Black Knight seeks to capitalize on the trend of standardization and increased
adoption of leading third party solutions and increase the number of solutions provided to its existing client base.
8Black Knight intends to broaden and deepen its client relationships by cross-selling its suite of end-to-end technology
solutions, as well as its robust data and analytics. By helping its clients understand the full extent of its comprehensive
solutions and the value of leveraging the multiple solutions Black Knight offers, we believe Black Knight can expand
its existing relationships by allowing its clients to focus on their core businesses and their customers.

Win new clients in existing markets. Black Knight intends to attract new clients by leveraging the value proposition
provided by its technology platform and comprehensive solutions offering. In particular, we believe there is a
significant opportunity to penetrate the mid-tier mortgage originators and servicers market. We believe these
tnstitutions can benefit from Black Knight's proven solutions suite in order to address complex regulatory
requirements and compete more effectively in the evolving mortgage market. Black Knight intends to continue to
pursue this channel and benefit from the low incremental cost of adding new customers to its scaled technology
infrastructure.

Continue to innovate and introduce new solutions. Black Knight's long-term vision is to be the industry-leading
provider for participants of the mortgage industry for their platform, data and analytic needs. Black Knight intends to
enhance what we believe is a leadership position in the industry by continuing to innovate its solutions and refine the
insight Black Knight provides to its clients. Black Knight has a strong track record of introducing and developing new
solutions that span the mortgage loan life cycle, are tailored to specific industry trends and enhance its clients’ core
operating functions. By working in partnership with key clients, Black Knight has been able to develop and market
new and advanced solutions to its client base that meet the evolving demands of the mortgage industry. In addition,
Black Knight will continue to develop and leverage insights from its large public and proprietary data assets to further
improve its customer value proposition.

Selectively pursue strategic acquisitions. The core focus of its strategy is to grow organically. However, Black Knight
may selectively evaluate strategic acquisition opportunities that would allow it to expand its footprint, broaden its
client base and deepen its product and service offerings. We believe that there are meaningful synergies that result

11
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from acquiring small companies that provide best-of-breed single point solutions. Integrating and cross-selling these
point solutions into Black Knight's broader client base and integrating acquisitions into its efficient operating
environment would potentially result in revenue and cost synergies.

FNFV

Through FNFV we actively manage a group of companies and investments with a net asset value of approximately
$916 million as of December 31, 2016. The businesses within FNFV primarily consist of our majority ownership
positions in ABRH and OneDigital and our 33% minority investment in Ceridian. Our strategy for the Group is to
continue our activities with respect to such business investments to achieve superior financial performance, maximize
and ultimately monetize the value of those assets and to continue to pursue similar investments in businesses and to
grow and achieve superior financial performance with respect to such newly acquired businesses.

4
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Restaurant Group

Our restaurant operations are focused in the family dining and casual dining segments. The Restaurant Group's
strategy is to achieve long-term profit growth and drive increases in same store sales and guest counts. We have a
highly experienced management team that is focused on enhancing the guest experience at our restaurants and
building team member engagement. We also utilize a shared service platform that takes advantage of the combined
back-office synergies of our operating companies. We expect to continue to maintain a strong balance sheet for our
Restaurant Group to provide stability in all operating environments.

Acquisitions, Dispositions, Minority Owned Operating Subsidiaries and Financings

Acquisitions have been an important part of our growth strategy. Dispositions have been an important aspect of our
strategy of returning value to shareholders. On an ongoing basis, with assistance from our advisors, we actively
evaluate possible transactions, such as acquisitions and dispositions of business units and operating assets and
business combination transactions.

In the future, we may seek to sell certain investments or other assets to increase our liquidity. Further, our
management has stated that we may make acquisitions in lines of business that are not directly tied to, or synergistic
with, our core operating segments. In the past we have obtained majority and minority investments in entities and
securities where we see the potential to achieve above market returns. Fundamentally our goal is to acquire quality
companies that are well-positioned in their respective industries, run by best in class management teams in industries
that have attractive organic and acquired growth opportunities. We leverage our operational expertise and track record
of growing industry leading companies and also our active interaction with the acquired company's management
directly or through our board of directors, to ultimately provide value for our shareholders.

There can be no assurance that any suitable opportunities will arise or that any particular transaction will be
completed. We have made a number of acquisitions and dispositions over the past several years to strengthen and
expand our service offerings and customer base in our various businesses, to expand into other businesses or where we
otherwise saw value, and to monetize investments in assets and businesses.

Title Insurance

Market for title insurance. According to Demotech Performance of Title Insurance Companies 2016 Edition, an
annual compilation of financial information from the title insurance industry that is published by Demotech Inc., an
independent firm ("Demotech"), total operating income for the entire U.S. title insurance industry has increased over
the last five years from approximately $10.3 billion in 2011 to $13.7 billion in 2015, which is a $1.5 billion increase
from 2014. The size of the industry is closely tied to various macroeconomic factors, including, but not limited to,
growth in the gross domestic product, inflation, unemployment, the availability of credit, consumer confidence,
interest rates, and sales volumes and prices for new and existing homes, as well as the volume of refinancing of
previously issued mortgages.

Most real estate transactions consummated in the U.S. require the use of title insurance by a lending institution before
the transaction can be completed. Generally, revenues from title insurance policies are directly correlated with the
value of the property underlying the title policy, and appreciation or depreciation in the overall value of the real estate
market are major factors in total industry revenues. Industry revenues are also driven by factors affecting the volume
of real estate closings, such as the state of the economy, the availability of mortgage funding, and changes in interest
rates, which affect demand for new mortgage loans and refinancing transactions.

The U.S. title insurance industry is concentrated among a handful of industry participants. According to Demotech,
the top four title insurance groups accounted for 87% of net premiums written in 2015. Approximately 32 independent
title insurance companies accounted for the remaining 13% of net premiums written in 2015. Consolidation has
created opportunities for increased financial and operating efficiencies for the industry’s largest participants and should
continue to drive profitability and market share in the industry.

Our Title segment revenue is closely related to the level of real estate activity which includes sales, mortgage
financing and mortgage refinancing. For further discussion of current trends in real estate activity in the United States,
see discussion under the Business Trends and Conditions included in Item 7 of Part II of this Report, which is
incorporated by reference into this Part I, Item 1.

13
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Title Insurance Policies. Generally, real estate buyers and mortgage lenders purchase title insurance to insure good
and marketable title to real estate and priority of lien. A brief generalized description of the process of issuing a title
insurance policy is as follows:

The customer, typically a real estate salesperson or broker, escrow agent, attorney or lender, places an order for a title
policy.

Company personnel note the specifics of the title policy order and place a request with the title company or its agents
for a preliminary report or commitment.

After the relevant historical data on the property is compiled, the title officer prepares a preliminary report that

documents the current status of title to the property, any exclusions, exceptions and/or limitations that the title
company might include

5
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in the policy, and specific issues that need to be addressed and resolved by the parties to the transaction before the title
policy will be issued.

The preliminary report is circulated to all the parties for satisfaction of any specific issues.

After the specific issues identified in the preliminary report are satisfied, an escrow agent closes the transaction in
accordance with the instructions of the parties and the title company’s conditions.

Once the transaction is closed and all monies have been released, the title company issues a title insurance policy.

In real estate transactions financed with a mortgage, virtually all real property mortgage lenders require their
borrowers to obtain a title insurance policy at the time a mortgage loan is made. This lender’s policy insures the lender
against any defect affecting the priority of the mortgage in an amount equal to the outstanding balance of the related
mortgage loan. An owner’s policy is typically also issued, insuring the buyer against defects in title in an amount equal
to the purchase price. In a refinancing transaction, only a lender’s policy is generally purchased because ownership of
the property has not changed. In the case of an all-cash real estate purchase, no lender’s policy is issued but typically
an owner’s title policy is issued.

Title insurance premiums paid in connection with a title insurance policy are based on (and typically are a percentage
of) either the amount of the mortgage loan or the purchase price of the property insured. Applicable state insurance
regulations or regulatory practices may limit the maximum, or in some cases the minimum, premium that can be
charged on a policy. Title insurance premiums are due in full at the closing of the real estate transaction. A lender’s
policy generally terminates upon the refinancing or resale of the property.

The amount of the insured risk or “face amount” of insurance under a title insurance policy is generally equal to either
the amount of the loan secured by the property or the purchase price of the property. The title insurer is also
responsible for the cost of defending the insured title against covered claims. The insurer’s actual exposure at any
given time, however, generally is less than the total face amount of policies outstanding because the coverage of a
lender’s policy is reduced and eventually terminated as a result of payments on the mortgage loan. A title insurer also
generally does not know when a property has been sold or refinanced except when it issues the replacement coverage.
Because of these factors, the total liability of a title underwriter on outstanding policies cannot be precisely
determined.

Title insurance companies typically issue title insurance policies directly through branch offices or through affiliated
title agencies, or indirectly through independent third party agencies unaffiliated with the title insurance company.
Where the policy is issued through a branch or wholly-owned subsidiary agency operation, the title insurance
company typically performs or directs the title search, and the premiums collected are retained by the title company.
Where the policy is issued through an independent agent, the agent generally performs the title search (in some areas
searches are performed by approved attorneys), examines the title, collects the premium and retains a majority of the
premium. The remainder of the premium is remitted to the title insurance company as compensation, part of which is
for bearing the risk of loss in the event a claim is made under the policy. The percentage of the premium retained by
an agent varies from region to region and is sometimes regulated by the states. The title insurance company is
obligated to pay title claims in accordance with the terms of its policies, regardless of whether the title insurance
company issues policies through its direct operations or through independent agents.

Prior to issuing policies, title insurers and their agents attempt to reduce the risk of future claim losses by accurately
performing title searches and examinations. A title insurance company’s predominant expense relates to such searches
and examinations, the preparation of preliminary title reports, policies or commitments, the maintenance of "title
plants,” which are indexed compilations of public records, maps and other relevant historical documents, and the
facilitation and closing of real estate transactions. Claim losses generally result from errors made in the title search
and examination process, from hidden defects such as fraud, forgery, incapacity, or missing heirs of the property, and
from closing related errors.

Residential real estate business results from the construction, sale, resale and refinancing of residential properties,
while commercial real estate business results from similar activities with respect to properties with a business or
commercial use. Commercial real estate title insurance policies insure title to commercial real property, and generally
involve higher coverage amounts and yield higher premiums. Residential real estate transaction volume is primarily
affected by macroeconomic and seasonal factors while commercial real estate transaction volume is affected primarily
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by fluctuations in local supply and demand conditions for commercial space.

Direct and Agency Operations. We provide title insurance services through our direct operations and through
independent title insurance agents who issue title policies on behalf of our title insurance companies. Our title
insurance companies determine the terms and conditions upon which they will insure title to the real property
according to our underwriting standards, policies and procedures.

Direct Operations. In our direct operations, the title insurer issues the title insurance policy and retains the entire
premium paid in connection with the transaction. Our direct operations provide the following benefits:

higher margins because we retain the entire premium from each transaction instead of paying a commission to an
independent agent;

continuity of service levels to a broad range of customers; and

6
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additional sources of income through escrow and closing services.

We have approximately 1,300 offices throughout the U.S. primarily providing residential real estate title insurance.
We continuously monitor the number of direct offices to make sure that it remains in line with our strategy and the
current economic environment. Our commercial real estate title insurance business is operated almost exclusively
through our direct operations. We maintain direct operations for our commercial title insurance business in all the
major real estate markets including Atlanta, Boston, Chicago, Dallas, Houston, Los Angeles, New York, Philadelphia,
Phoenix, Seattle and Washington D.C.

Agency Operations. In our agency operations, the search and examination function is performed by an independent
agent or the agent may purchase the search product from us. In either case, the agent is responsible to ensure that the
search and examination is completed. The agent thus retains the majority of the title premium collected, with the
balance remitted to the title underwriter for bearing the risk of loss in the event that a claim is made under the title
insurance policy. Independent agents may select among several title underwriters based upon their relationship with
the underwriter, the amount of the premium “split” offered by the underwriter, the overall terms and conditions of the
agency agreement and the scope of services offered to the agent. Premium splits vary by geographic region, and in
some states are fixed by insurance regulatory requirements. Our relationship with each agent is governed by an agency
agreement defining how the agent issues a title insurance policy on our behalf. The agency agreement also sets forth
the agent’s liability to us for policy losses attributable to the agent’s errors. An agency agreement is usually terminable
without cause upon 30 days notice or immediately for cause. In determining whether to engage or retain an
independent agent, we consider the agent’s experience, financial condition and loss history. For each agent with whom
we enter into an agency agreement, we maintain financial and loss experience records. We also conduct periodic
audits of our agents and strategically manage the number of agents with which we transact business in an effort to
reduce future expenses and manage risks. As of December 31, 2016, we transact business with more than 5,000
agents.

Fees and Premiums. One method of analyzing our business is to examine the level of premiums generated by direct
and agency operations.

The following table presents the percentages of our title insurance premiums generated by direct and agency
operations:

Year Ended December 31,
2016 2015 2014
Amount% Amount% Amount%
(Dollars in millions)
Direct $2,097 444 % $2,009 469 % $1,727 47.0 %
Agency 2,626 55.6 2,277 53.1 1,944 53.0

Total title insurance premiums $4,723 100.0% $4,286 100.0% $3,671 100.0%
The premium for title insurance is due in full when the real estate transaction is closed. We recognize title insurance
premium revenues from direct operations upon the closing of the transaction, whereas premium revenues from agency
operations include an accrual based on estimates of the volume of transactions that have closed in a particular period
for which premiums have not yet been reported to us. The accrual for agency premiums is necessary because of the
lag between the closing of these transactions and the reporting of these policies to us by the agent, and is based on
estimates utilizing historical information.
Escrow, Title-Related and Other Fees. In addition to fees for underwriting title insurance policies, we derive a
significant amount of our revenues from escrow and other title-related services including collection and trust
activities, trustee sales guarantees, recordings and reconveyances, and home warranty products. The escrow and other
services provided by us include all of those typically required in connection with residential and commercial real
estate purchases and refinance activities. Escrow, title-related and other fees included in our Title segment represented
approximately 30.5%, 31.2%, and 32.8% of total title segment revenues in 2016, 2015, and 2014, respectively.
Sales and Marketing. We market and distribute our title and escrow products and services to customers in the
residential and commercial market sectors of the real estate industry through customer solicitation by sales personnel.
Although in many instances the individual homeowner is the beneficiary of a title insurance policy, we do not focus
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our marketing efforts on the homeowner. We actively encourage our sales personnel to develop new business
relationships with persons in the real estate community, such as real estate sales agents and brokers, financial
institutions, independent escrow companies and title agents, real estate developers, mortgage brokers and attorneys
who order title insurance policies for their clients. While our smaller, local clients remain important, large customers,
such as national residential mortgage lenders, real estate investment trusts and developers are an important part of our
business. The buying criteria of locally based clients differ from those of large, geographically diverse customers in
that the former tend to emphasize personal relationships and ease of transaction execution, while the latter generally
place more emphasis on consistent product delivery across diverse geographical regions and the ability of service
providers to meet their information systems requirements for electronic product delivery.
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Claims. An important part of our operations is the handling of title and escrow claims. We employ a large staff of
attorneys in our claims department. Our claims processing centers are located in Omaha, Nebraska and Jacksonville,
Florida. In-house claims counsel are also located in other parts of the country.

Claims result from a wide range of causes. These causes generally include, but are not limited to, search and exam
errors, forgeries, incorrect legal descriptions, signature and notary errors, unrecorded liens, mechanics’ liens, the failure
to pay off existing liens, mortgage lending fraud, mishandling or theft of settlement funds (including independent
agency theft), and mistakes in the escrow process. Under our policies, we are required to defend insureds when
covered claims are filed against their interest in the property. Some claimants seek damages in excess of policy limits.
Those claims are based on various legal theories, including in some cases allegations of negligence or an intentional
tort. We occasionally incur losses in excess of policy limits. Experience shows that most policy claims and claim
payments are made in the first five years after the policy has been issued, although claims may also be reported and
paid many years later.

Title losses due to independent agency defalcations typically occur when the independent agency misappropriates
funds from escrow accounts under its control. Such losses are usually discovered when the independent agency fails to
pay off an outstanding mortgage loan at closing (or immediately thereafter) from the proceeds of the new loan. Once
the previous lender determines that its loan has not been paid off timely, it will file a claim against the title insurer.
Claims can be complex, vary greatly in dollar amounts and are affected by economic and market conditions and the
legal environment existing at the time claims are processed. In our commercial title business, we may issue polices
with face amounts well in excess of $100 million, and from time to time claims are submitted with respect to large
policies. We believe we are appropriately reserved with respect to all claims (large and small) that we currently face.
Occasionally we experience large losses from title policies that have been issued or from our escrow operations, or
overall worsening loss payment experience, which require us to increase our title loss reserves. These events are
unpredictable and adversely affect our earnings. Claims can result in litigation in which we may represent our insured
and/or ourselves. We consider this type of litigation to be an ordinary course aspect of the conduct of our business.
Reinsurance and Coinsurance. We limit our maximum loss exposure by reinsuring risks with other insurers under
excess of loss and case-by-case (“facultative”) reinsurance agreements. Reinsurance agreements generally provide that
the reinsurer is liable for loss and loss adjustment expense payments exceeding the amount retained by the ceding
company. However, the ceding company remains primarily liable to the insured whether or not the reinsurer is able to
meet its contractual obligations. Facultative reinsurance agreements are entered into with other title insurers when the
transaction to be insured will exceed state statutory or self-imposed limits. Excess of loss reinsurance coverage
protects us from a large loss from a single loss occurrence. Our excess of loss reinsurance coverage is split into two
contracts. The first excess of loss reinsurance contract provides coverage for residential and commercial transactions
up to $100 million per loss occurrence, subject to a $20 million retention per loss occurrence. The second excess of
loss reinsurance contract provides additional coverage for commercial transactions in excess of $100 million of loss
per occurrence up to $300 million per loss occurrence, with the Company participating at approximately 5%.

In addition to reinsurance, we carry errors and omissions insurance and fidelity bond coverage, each of which can
provide protection to us in the event of certain types of losses that can occur in our businesses.

Our policy is to be selective in choosing our reinsurers, seeking only those companies that we consider to be
financially stable and adequately capitalized. In an effort to minimize exposure to the insolvency of a reinsurer, we
periodically review the financial condition of our reinsurers.

We also use coinsurance in our commercial title business to provide coverage in amounts greater than we would be
willing or able to provide individually. In coinsurance transactions, each individual underwriting company issues a
separate policy and assumes a portion of the overall total risk. As a coinsurer we are only liable for the portion of the
risk we assume.

We also earn a small amount of additional income, which is reflected in our direct premiums, by assuming reinsurance
for certain risks of other title insurers.

Competition. Competition in the title insurance industry is based primarily on expertise, service and price. In
addition, the financial strength of the insurer has become an increasingly important factor in decisions relating to the
purchase of title insurance, particularly in multi-state transactions and in situations involving real estate-related
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investment vehicles such as real estate investment trusts and real estate mortgage investment conduits. The number
and size of competing companies varies in the different geographic areas in which we conduct our business. In our
principal markets, competitors include other major title underwriters such as First American Financial Corporation,
Old Republic International Corporation and Stewart Information Services Corporation, as well as numerous smaller
title insurance companies, underwritten title companies and independent agency operations at the regional and local
level. The addition or removal of regulatory barriers might result in changes to competition in the title insurance
business. New competitors may include diversified financial services companies that have greater financial resources
than we do and possess other competitive advantages. Competition among the major title insurance companies,
expansion by smaller regional companies and any new entrants with alternative products could affect our business
operations and financial condition.
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Regulation. Our insurance subsidiaries, including title insurers, underwritten title companies and insurance agencies,
are subject to extensive regulation under applicable state laws. Each of the insurers is subject to a holding company
act in its state of domicile, which regulates, among other matters, the ability to pay dividends and enter into
transactions with affiliates. The laws of most states in which we transact business establish supervisory agencies with
broad administrative powers relating to issuing and revoking licenses to transact business, regulating trade practices,
licensing agents, approving policy forms, accounting practices, financial practices, establishing reserve and capital and
surplus as regards policyholders (“capital and surplus”) requirements, defining suitable investments for reserves and
capital and surplus and approving rate schedules. The process of state regulation of changes in rates ranges from states
which set rates, to states where individual companies or associations of companies prepare rate filings which are
submitted for approval, to a few states in which rate changes do not need to be filed for approval.

Since we are governed by both state and federal governments and the applicable insurance laws and regulations are
constantly subject to change, it is not possible to predict the potential effects on our insurance operations of any laws
or regulations that may become more restrictive in the future or if new restrictive laws will be enacted.

Pursuant to statutory accounting requirements of the various states in which our title insurers are domiciled, these
insurers must defer a portion of premiums as an unearned premium reserve for the protection of policyholders (in
addition to their reserves for known claims) and must maintain qualified assets in an amount equal to the statutory
requirements. The level of unearned premium reserve required to be maintained at any time is determined by a
statutory formula based upon either the age, number of policies, and dollar amount of policy liabilities underwritten,
or the age and dollar amount of statutory premiums written. As of December 31, 2016, the combined statutory
unearned premium reserve required and reported for our title insurers was $1,750 million. In addition to statutory
unearned premium reserves and reserves for known claims, each of our insurers maintains surplus funds for
policyholder protection and business operations.

Each of our insurance subsidiaries is regulated by the insurance regulatory authority in its respective state of domicile,
as well as that of each state in which it is licensed. The insurance commissioners of their respective states of domicile
are the primary regulators of our insurance subsidiaries. Each of the insurers is subject to periodic regulatory financial
examination by regulatory authorities.

Under the statutes governing insurance holding companies in most states, insurers may not enter into certain
transactions, including sales, reinsurance agreements and service or management contracts, with their affiliates unless
the regulatory authority of the insurer’s state of domicile has received notice at least 30 days prior to the intended
effective date of such transaction and has not objected to, or has approved, the transaction within the 30-day period.
In addition to state-level regulation, segments of our FNF Group businesses are subject to regulation by federal
agencies, including the Consumer Financial Protection Bureau (“CFPB”). The CFPB was established under the
Dodd-Frank Wall Street Reform and Consumer Protection Act of 2010 ("Dodd-Frank") which also included
regulation over financial services and other lending related businesses including Black Knight. The CFPB has broad
authority to regulate, among other areas, the mortgage and real estate markets in matters pertaining to consumers. This
authority includes the enforcement of the Truth-in-Lending Act ("TILA") and the Real Estate Settlement Procedures
Act (individually, "RESPA", and together, "TILA-RESPA Integrated Disclosure" or "TRID") formerly placed with
the Department of Housing and Urban Development.

As a holding company with no significant business operations of our own, we depend on dividends or other
distributions from our subsidiaries as the principal source of cash to meet our obligations, including the payment of
interest on and repayment of principal of any debt obligations, and to pay any dividends to our shareholders. The
payment of dividends or other distributions to us by our insurers is regulated by the insurance laws and regulations of
their respective states of domicile. In general, an insurance company subsidiary may not pay an “extraordinary”
dividend or distribution unless the applicable insurance regulator has received notice of the intended payment at least
30 days prior to payment and has not objected to or has approved the payment within the 30-day period. In general, an
“extraordinary” dividend or distribution is statutorily defined as a dividend or distribution that, together with other
dividends and distributions made within the preceding 12 months, exceeds the greater of:

40% of the insurer’s statutory surplus as of the immediately prior year end; or
the statutory net income of the insurer during the prior calendar year.
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The laws and regulations of some jurisdictions also prohibit an insurer from declaring or paying a dividend except out
of its earned surplus or require the insurer to obtain prior regulatory approval. During 2017, our directly owned title
insurers can pay dividends or make distributions to us of approximately $372 million; however, insurance regulators
have the authority to prohibit the payment of ordinary dividends or other payments by our title insurers to us (such as
a payment under a tax sharing agreement or for other services) if they determine that such payment could be adverse
to our policyholders. There are no restrictions on our retained earnings regarding our ability to pay dividends to
shareholders.

Three of the Company’s title insurance underwriters, Fidelity National Title Insurance Company, Chicago Title
Insurance Company and Commonwealth Land Title Insurance Company, have filed applications to redomesticate
from their existing states of domicile to a new state of domicile. The anticipated redomestications are subject to prior
regulatory approval, which may be received in 1Q 2017. If the anticipated redomestications are approved, the
Company may receive a special dividend from the title

9
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insurance underwriters in 2017 related to such redomestication. This special dividend would be due in part to
differences in the laws among the states of domicile.

The combined statutory capital and surplus of our title insurers was approximately $1,469 million and $1,412 million
as of December 31, 2016 and 2015, respectively. The combined statutory earnings of our title insurers were

$541 million, $381 million, and $276 million for the years ended December 31, 2016, 2015, and 2014, respectively.
As a condition to continued authority to underwrite policies in the states in which our insurers conduct their business,
they are required to pay certain fees and file information regarding their officers, directors and financial condition.
Pursuant to statutory requirements of the various states in which our insurers are domiciled, such insurers must
maintain certain levels of minimum capital and surplus. Required levels of minimum capital and surplus are not
significant to the insurers individually or in the aggregate. Each of our insurers has complied with the minimum
statutory requirements as of December 31, 2016.

Our underwritten title companies are also subject to certain regulation by insurance regulatory or banking authorities,
primarily relating to minimum net worth. Minimum net worth requirements for each underwritten title company is less
than $1 million. These companies were in compliance with their respective minimum net worth requirements at
December 31, 2016.

From time to time we receive inquiries and requests for information from state insurance departments, attorneys
general and other regulatory agencies about various matters relating to our business. Sometimes these take the form of
civil investigative demands or subpoenas. We cooperate with all such inquiries and we have responded to or are
currently responding to inquiries from multiple governmental agencies. Also, regulators and courts have been dealing
with issues arising from foreclosures and related processes and documentation. Various governmental entities are
studying the title insurance product, market, pricing, and business practices, and potential regulatory and legislative
changes, which may materially affect our business and operations. From time to time, we are assessed fines for
violations of regulations or other matters or enter into settlements with such authorities which may require us to pay
fines or claims or take other actions. For further discussion, see item 3, Legal Proceedings.

Before a person can acquire control of a U.S. insurance company, prior written approval must be obtained from the
insurance commissioner of the state in which the insurer is domiciled. Prior to granting approval of an application to
acquire control of a domestic insurer, the state insurance commissioner will consider such factors as the financial
strength of the applicant, the integrity and management of the applicant’s Board of Directors and executive officers, the
acquirer’s plans for the insurer’s Board of Directors and executive officers, the acquirer’s plans for the future operations
of the domestic insurer and any anti-competitive results that may arise from the consummation of the acquisition of
control. Generally, state statutes provide that control over a domestic insurer is presumed to exist if any person,

directly or indirectly, owns, controls, holds with the power to vote, or holds proxies representing 10% or more of the
voting securities of the domestic insurer. Because a person acquiring 10% or more of our common shares would
indirectly control the same percentage of the stock of our insurers, the insurance change of control laws would likely
apply to such a transaction.

The National Association of Insurance Commissioners ("NAIC") has adopted an instruction requiring an annual
certification of reserve adequacy by a qualified actuary. Because all of the states in which our title insurers are
domiciled require adherence to NAIC filing procedures, each such insurer, unless it qualifies for an exemption, must
file an actuarial opinion with respect to the adequacy of its reserves.

Title Insurance Ratings

Our title insurance underwriters are regularly assigned ratings by independent agencies designed to indicate their
financial condition and/or claims paying ability. The rating agencies determine ratings by quantitatively and
qualitatively analyzing financial data and other information. Our title subsidiaries include Alamo Title, Chicago Title,
Commonwealth Land Title, Fidelity National Title and National Title of New York. Standard & Poor’s Ratings Group
(“S&P”’) and Moody’s Investors Service (“Moody’s”) provide ratings for the entire FNF family of companies as a whole as
follows:

S&P Moody’s
FNF family of companies A A3
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The relative position of each of our ratings among the ratings scale assigned by each rating agency is as follows:
An S&P "A" rating is the third highest rating of 10 ratings for S&P. According to S&P, an “A” rating represents an

tnvestment grade company that, in its opinion, has strong capacity to meet financial commitments, but is somewhat
susceptible to adverse economic conditions.

A Moody's "A3" rating is the third highest rating of 9 ratings for Moody's. Moody's states that companies rated “A3” are
judged to be upper-medium grade and are subject to low credit risk.
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Demotech provides financial strength/stability ratings for each of our principal title insurance underwriters
individually, as follows:

Alamo Title Insurance A

Chicago Title Insurance Company A"

Commonwealth Land Title Insurance Company A'

Fidelity National Title Insurance Company A’

National Title Insurance of New York A

Demotech states that its ratings of "A"(A double prime)" and "A' (A prime)" reflect its opinion that, regardless of the
severity of a general economic downturn or deterioration in the insurance cycle, the insurers assigned either of those
ratings possess "Unsurpassed” financial stability related to maintaining positive surplus as regards policyholders. The
A" and A' ratings are the two highest ratings of Demotech's six ratings.

The ratings of S&P, Moody’s, and Demotech described above are not designed to be, and do not serve as, measures of
protection or valuation offered to investors. These financial strength ratings should not be relied on with respect to
making an investment in our securities. See “Item 1A. Risk Factors — If the rating agencies downgrade our Company,
our results of operations and competitive position in the title insurance industry may suffer” for further information.
Black Knight

Black Knight's business is organized into technology and data and analytics divisions. Through its technology
division, Black Knight offers software and hosting solutions that support loan servicing, loan origination and
settlement services. Through is data and analytics division, Black Knight offers data and analytics solutions to the
mortgage, real estate and capital markets industries. These solutions include property ownership data, lien data,
servicing data, automated valuation models, collateral risk scores, prepayment and default models, lead generation and
other data solutions.

The U.S. mortgage market has seen significant change over the past few years and is expected to continue to evolve
going forward. Key regulatory actions arising from the recent financial crisis, such as the Dodd-Frank Act and the
establishment of the CFPB impose new and evolving standards for market participants. These regulatory changes have
spurred lenders and servicers to seek technology solutions that facilitate the meeting of compliance obligations in the
face of a changing regulatory environment while remaining efficient and profitable.

Current trends in the mortgage industry affecting our Black Knight segment include:

Evolving regulation. Most U.S. mortgage market participants have become subject to increasing regulatory oversight
and regulatory requirements as federal and state governments have enacted various new laws, rules and regulations.
One example of such legislation is the Dodd-Frank Act, which contains broad changes for many sectors of the
financial services and lending industries and established the CFPB, a new federal regulatory agency responsible for
regulating consumer financial protection within the United States. It is Black Knight's experience that mortgage
lenders have become more focused on minimizing the risk of non-compliance with these evolving regulations and are
looking toward technologies and solutions that help them to comply with the increased regulatory oversight and
requirements.

Lenders increasingly focused on core operations. As a result of greater regulatory scrutiny and the higher cost of
doing business, we believe lenders have become more focused on their core operations and customers. We believe
{enders are increasingly shifting from in-house technologies to solutions with third-party providers who can provide
better technology and services more efficiently. Lenders require these vendors to provide best-in-class technology and
deep domain expertise and to assist them in maintaining regulatory compliance.

Growing role of technology in the U.S. mortgage industry. Banks and other lenders and servicers have become
increasingly focused on technology automation and workflow management to operate more efficiently and meet their
regulatory guidelines. We believe vendors must be able to support the complexity of the market, display extensive
industry knowledge and possess the financial resources to make the necessary investments in technology to support
lenders.

dncreased demand for enhanced transparency and analytic insight. As U.S. mortgage market participants work to
minimize the risk in lending, servicing and capital markets, they rely on the integration of data and analytics with
technologies that enhance the decision making process. These industry participants rely on large comprehensive third
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party databases coupled with enhanced analytics to achieve these goals.

FNF Ventures
Restaurant Industry. The restaurant industry is highly competitive and is often affected by changes in consumer tastes

and discretionary spending patterns; changes in general economic conditions; public safety conditions or concerns;
demographic trends; weather conditions; the cost of food products, labor, energy and other operating costs; and

governmental regulations. The restaurant
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industry is also characterized by high capital investments for new restaurants and relatively high fixed or
semi-variable restaurant operating expenses. Because of the high fixed and semi-variable expenses, changes in sales
in existing restaurants are generally expected to significantly affect restaurant profitability because many restaurant
costs and expenses are not expected to change at the same rate as sales. Restaurant profitability can also be negatively
affected by inflationary and regulatory increases in operating costs and other factors. The most significant
commodities that may affect our cost of food and beverage are beef, seafood, poultry, and dairy, which accounted for
approximately half of our overall cost of food and beverage in the past. Generally, temporary increases in these costs
are not passed on to guests; however, in the past, we have adjusted menu prices to compensate for increased costs of a
more permanent nature.

Intellectual Property

We rely on a combination of contractual restrictions, internal security practices, and copyright and trade secret law to
establish and protect our software, technology, and expertise across our businesses. Further, we have developed a
number of brands that have accumulated substantial goodwill in the marketplace, and we rely on trademark law to
protect our rights in that area. We intend to continue our policy of taking all measures we deem necessary to protect
our copyright, trade secret, and trademark rights. These legal protections and arrangements afford only limited
protection of our proprietary rights, and there is no assurance that our competitors will not independently develop or
license products, services, or capabilities that are substantially equivalent or superior to ours.

Technology and Research and Development

Title

As a national provider of real estate transaction products and services, we participate in an industry that is subject to
significant regulatory requirements, frequent new product and service introductions, and evolving industry standards.
We believe that our future success depends in part on our ability to anticipate industry changes and offer products and
services that meet evolving industry standards. In connection with our title segment service offerings, we are
continuing to deploy new information system technologies to our direct and agency operations. We continue to
improve the process of ordering title and escrow services and improve the delivery of our products to our customers.
In order to meet new regulatory requirements, we also continue to expand our data collection and reporting abilities.
Black Knight

Black Knight's research and development activities relate primarily to the design, development and enhancement of its
processing systems and related software applications. Black Knight expects to continue its practice of investing an
appropriate level of resources to maintain, enhance and extend the functionality of its proprietary systems and existing
software applications, to develop new and innovative software applications and systems in response to the needs of its
clients and to enhance the capabilities surrounding its infrastructure. Black Knight works with its clients to determine
the appropriate timing and approach to introducing technology or infrastructure changes to our applications and
services.

Investment Policies and Investment Portfolio

Our investment policy is designed to maximize total return through investment income and capital appreciation
consistent with moderate risk of principal, while providing adequate liquidity. Our insurance subsidiaries, including
title insurers, underwritten title companies and insurance agencies, are subject to extensive regulation under applicable
state laws. The various states in which we operate our underwriters regulate the types of assets that qualify for
purposes of capital, surplus, and statutory unearned premium reserves. Our investment policy specifically limits
duration and non-investment grade allocations in the FNF core fixed-income portfolio. Maintaining shorter durations
on the investment portfolio allows for the mitigation of interest rate risk. Equity securities and preferred stock are
utilized to take advantage of perceived value or for strategic purposes. Due to the magnitude of the investment
portfolio in relation to our claims loss reserves, durations of investments are not specifically matched to the cash
outflows required to pay claims.

As of December 31, 2016 and 2015, the carrying amount of total investments, which approximates the fair value,
excluding investments in unconsolidated affiliates, was $3.7 billion and $4.3 billion, respectively.
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We purchase investment grade fixed maturity securities, selected non-investment grade fixed maturity securities,
preferred stock and equity securities. The securities in our portfolio are subject to economic conditions and normal
market risks and uncertainties.
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The following table presents certain information regarding the investment ratings of our fixed maturity securities and
preferred stock portfolio at December 31, 2016 and 2015:
December 31,
2016 2015
Amortiz€dof  Fair % of  Amortiz8dof  Fair % of
Rating(1) Cost  Total Value Total Cost Total Value Total
(Dollars in millions)
Aaa/AAA$418 153 % $412 15.0 % $439 154 % $430 15.1 %
Aa/AA 519 19.0 525 19.1 553 19.4 565 19.9
A 849  31.1 856  31.2 930 326 943 33.1
Baa/BBB 723 264 728  26.5 744 26.1 744 26.1
Ba/BB/B 98 3.6 97 35 84 3.0 80 2.8
Lower 53 1.9 55 2.0 58 2.0 39 1.4
Other (2) 73 2.7 74 2.7 44 1.5 46 1.6
$2,733 100.0% $2,747 100.0% $2,852 100.0% $2,847 100.0%

(I)Ratings as assigned by Moody’s Investors Service or Standard & Poor’s Ratings Group if a Moody's rating is
unavailable.

(2) This category is composed of unrated securities.

The following table presents certain information regarding contractual maturities of our fixed maturity securities:

December 31, 2016

Amortiz8dof Fair % of

Maturity Cost  Total Value Total
(Dollars in millions)

One year or less $663 27.4% $661 27.2%

After one year through five years 1,524 63.0 1,533 63.0

After five years through ten years 158 6.5 160 6.6

After ten years 20 0.8 20 0.8

Mortgage-backed/asset-backed securities 56 2.3 58 24

$2,421 100 % $2,432 100 %

At December 31, 2016, all of our mortgage-backed and asset-backed securities are rated Aaa by Moody's. The
mortgage-backed and asset-backed securities are made up of $37 million of agency-backed mortgage-backed
securities, $7 million of agency-backed collateralized mortgage obligations, and $14 million in asset-backed
securities.

Expected maturities may differ from contractual maturities because certain borrowers have the right to call or prepay
obligations with or without call or prepayment penalties. Because of the potential for prepayment on mortgage-backed
and asset-backed securities, they are not categorized by contractual maturity.

Our equity securities at December 31, 2016 and 2015 consisted of investments with a cost basis of $323 million and
$276 million, respectively, and fair value of $438 million and $345 million, respectively.

At December 31, 2016 and 2015, we also held $558 million and $521 million, respectively, in investments that are
accounted for using the equity method of accounting, principally our ownership interests in Ceridian.

As of December 31, 2016 and 2015, other long-term investments were $54 million and $106 million, respectively.
Other long term investments include investments accounted for using the cost method of accounting, land held for
investment accounted for at cost and company-owned life insurance policies carried at cash surrender value.

Short-term investments, which consist primarily of commercial paper and money market instruments which have an
original maturity of one year or less, are carried at amortized cost, which approximates fair value. As of December 31,
2016 and 2015, short-term investments amounted to $487 million and $1,034 million, respectively.
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Our investment results for the years ended December 31, 2016, 2015 and 2014 were as follows:
December 31,
2016 2015 2014
(Dollars in millions)

Net investment income (1) $141 $137 $139

Average invested assets $3,936 $4,020 $3,819

Effective return on average invested assets 3.6 % 34 % 3.6 %

(I)Net investment income as reported in our Consolidated Statements of Earnings has been adjusted in the
presentation above to provide the tax equivalent yield on tax exempt investments.

Loss Reserves

For information about our loss reserves, see Item 7. Management’s Discussion and Analysis of Financial Condition

and Results of Operations — Critical Accounting Estimates.

Geographic Operations

Our direct title operations are divided into approximately 180 profit centers. Each profit center processes title

insurance transactions within its geographical area, which is usually identified by a county, a group of counties

forming a region, or a state, depending on the management structure in that part of the country. We also transact title

insurance business through a network of more than 5,000 agents, primarily in those areas in which agents are the more

prevalent title insurance provider. Substantially all of our revenues are generated in the United States.

The following table sets forth the approximate dollar and percentage volumes of our title insurance premium revenue

by state:

Year Ended December 31,
2016 2015 2014
Amount% Amount% Amount%

(Dollars in millions)
California $690 14.6 % $649 15.1 % $552 150 %
Texas 670 14.2 616 14.4 567 15.4
New York336 7.1 349 8.1 2890 7.9
Florida 364 7.7 349 8.1 286 7.8
Illinois 267 5.7 243 5.7 214 58
All others 2,396 50.7 2,080 48.6 1,763 48.1
Totals $4,723 100.0% $4,286 100.0% $3,671 100.0%
Our Restaurant Group operates and franchises restaurants in 40 states throughout the United States. Substantially all
of our Restaurant Group's revenues are generated in those states.
Employees
As of January 20, 2017, we had 55,219 full-time equivalent employees, which includes 23,382 in our Title segment,
26,119 in our Restaurant Group segment, 4,240 in the Black Knight segment and 1,478 in our remaining businesses.
We monitor our staffing levels based on current economic activity. None of our employees are subject to collective
bargaining agreements. We believe that our relations with employees are generally good.
Financial Information by Operating Segment
For financial information by operating segment, see Note R of the Notes to Consolidated Financial Statements.
Statement Regarding Forward-Looking Information
The statements contained in this Form 10-K or in our other documents or in oral presentations or other statements
made by our management that are not purely historical are forward-looking statements within the meaning of
Section 27A of the Securities Act of 1933 and Section 21E of the Securities Exchange Act of 1934, including
statements regarding our expectations, hopes, intentions, or strategies regarding the future. These statements relate to,
among other things, future financial and operating results of the Company. In many cases, you can identify
forward-looking statements by terminology such as “may,” “will,” “should,” “expect,” “plan,” “anticipate,” “believe,
“predict,” “potential,” or “continue,” or the negative of these terms and other

LR T3 EEINT3

estimat

31



14

Edgar Filing: Fidelity National Financial, Inc. - Form 10-K

32



Edgar Filing: Fidelity National Financial, Inc. - Form 10-K

Table of Contents

comparable terminology. Actual results could differ materially from those anticipated in these statements as a result of
a number of factors, including, but not limited to the following:

changes in general economic, business, and political conditions, including changes in the financial markets;

the severity of our title insurance claims;

downgrade of our credit rating by rating agencies;

adverse changes in the level of real estate activity, which may be caused by, among other things, high or increasing
interest rates, a limited supply of mortgage funding, increased mortgage defaults, or a weak U.S. economy;
compliance with extensive government regulation of our operating subsidiaries and adverse changes in applicable
laws or regulations or in their application by regulators;

regulatory investigations of the title insurance industry;

doss of key personnel that could negatively affect our financial results and impair our operating abilities;

our business concentration in the States of California and Texas are the source of approximately 14.6% and14.2%,
respectively, of our title insurance premiums;

our potential inability to find suitable acquisition candidates, as well as the risks associated with acquisitions in lines
of business that will not necessarily be limited to our traditional areas of focus, or difficulties integrating acquisitions;
our dependence on distributions from our title insurance underwriters as our main source of cash flow;

competition from other title insurance companies;

our ability to successfully redomesticate our insurance underwriters to a new state of domicile;

our ability to successfully execute the proposed plan to distribute shares of Black Knight and redeem all FNFV
tracking stock; and

other risks detailed in "Risk Factors" below and elsewhere in this document and in our other filings with the SEC.

We are not under any obligation (and expressly disclaim any such obligation) to update or alter our forward-looking
statements, whether as a result of new information, future events or otherwise. You should carefully consider the
possibility that actual results may differ materially from our forward-looking statements.

Additional Information

Our website address is www.fnf.com. We make available free of charge on or through our website our Annual Report
on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and all amendments to those reports
filed or furnished pursuant to Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended, as soon as
reasonably practicable after such material is electronically filed with or furnished to the Securities and Exchange
Commission. However, the information found on our website is not part of this or any other report.

Item 1A.  Risk Factors

In addition to the normal risks of business, we are subject to significant risks and uncertainties, including those listed
below and others described elsewhere in this Annual Report on Form 10-K. Any of the risks described herein could
result in a significant or material adverse effect on our results of operations or financial condition.

General

We have recorded goodwill as a result of prior acquisitions, and an economic downturn could cause these balances to
become impaired, requiring write-downs that would reduce our operating income.

Goodwill aggregated approximately $5,065 million, or 35.0% of our total assets, as of December 31, 2016. Current
accounting rules require that goodwill be assessed for impairment at least annually or whenever changes in
circumstances indicate that the carrying amount may not be recoverable from estimated future cash flows. Factors that
may be considered a change in circumstance indicating the carrying value of our intangible assets, including goodwill,
may not be recoverable include, but are not limited to, significant underperformance relative to historical or projected
future operating results, a significant decline in our stock price and market capitalization, and negative industry or
economic trends. No goodwill impairment charge was recorded in the years ended December 31, 2016, 2015, or 2014.
However, if there is an economic downturn in the future, the carrying amount of our goodwill may no longer be
recoverable, and we may be required to record an impairment charge, which would have a negative impact on our
results of operations and financial condition. We will continue to monitor our market capitalization and the impact of
the economy to determine if there is an impairment of goodwill in future periods.
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Our management has articulated a willingness to seek growth through acquisitions, both in our current lines of
business as well as in lines of business outside of our traditional areas of focus or geographic areas. This expansion of
our business subjects us to associated risks, such as risks and uncertainties associated with new companies, the
diversion of management’s attention and lack of experience in operating unrelated businesses, and may affect our
credit and ability to repay our debt.

Our management has stated that we may make acquisitions, both in our current lines of business, as well as lines of
business that are not directly tied to or synergistic with our core operations. Accordingly, we have in the past acquired,
and may in the future acquire, businesses in industries or geographic areas with which management is less familiar
than we are with our core businesses.
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These activities involve risks that could adversely affect our operating results, due to uncertainties involved with new
companies, diversion of management’s attention and lack of substantial experience in operating such businesses. There
can be no guarantee that we will not enter into transactions or make acquisitions that will cause us to incur additional
debt, increase our exposure to market and other risks and cause our credit or financial strength ratings to decline.

We are a holding company and depend on distributions from our subsidiaries for cash.

We are a holding company whose primary assets are the securities of our operating subsidiaries. Our ability to pay
interest on our outstanding debt and our other obligations and to pay dividends is dependent on the ability of our
subsidiaries to pay dividends or make other distributions or payments to us. If our operating subsidiaries are not able
to pay dividends to us, we may not be able to meet our obligations or pay dividends on our common stock.

Our title insurance subsidiaries must comply with state laws which require them to maintain minimum amounts of
working capital, surplus and reserves, and place restrictions on the amount of dividends that they can distribute to us.
Compliance with these laws will limit the amounts our regulated subsidiaries can dividend to us. During 2017, our
title insurers may pay dividends or make distributions to us of approximately $372 million; however, insurance
regulators have the authority to prohibit the payment of ordinary dividends or other payments by our title insurers to
us if they determine that such payment could be adverse to our policyholders.

Three of the Company’s title insurance underwriters, Fidelity National Title Insurance Company, Chicago Title
Insurance Company and Commonwealth Land Title Insurance Company, have filed applications to redomesticate
from their existing states of domicile to a new state of domicile. The anticipated redomestications are subject to prior
regulatory approval, which may be received in the first quarter of 2017. If the anticipated redomestications are
approved, the Company may receive a special dividend from the title insurance underwriters in 2017 related to such
redomestication. This special dividend would be due in part to differences in the laws among the states of domicile.
The maximum dividend permitted by law is not necessarily indicative of an insurer’s actual ability to pay dividends,
which may be constrained by business and regulatory considerations, such as the impact of dividends on surplus,
which could affect an insurer’s ratings or competitive position, the amount of premiums that can be written and the
ability to pay future dividends. Further, depending on business and regulatory conditions, we may in the future need to
retain cash in our underwriters or even contribute cash to one or more of them in order to maintain their ratings or
their statutory capital position. Such a requirement could be the result of investment losses, reserve charges, adverse
operating conditions in the current economic environment or changes in interpretation of statutory accounting
requirements by regulators.

The loss of key personnel could negatively affect our financial results and impair our operating abilities.

Our success substantially depends on our ability to attract and retain key members of our senior management team and
officers. If we lose one or more of these key employees, our operating results and in turn the value of our common
stock could be materially adversely affected. Although we have employment agreements with many of our officers,
there can be no assurance that the entire term of the employment agreement will be served or that the employment
agreement will be renewed upon expiration.

Failure of our information security systems or processes could result in a loss or disclosure of confidential
information, damage to our reputation, monetary losses, additional costs and impairment of our ability to conduct
business effectively.

Our operations are highly dependent upon the effective operation of our computer systems. We use our computer
systems to receive, process, store and transmit sensitive personal consumer data (such as names and addresses, social
security numbers, driver's license numbers, credit cards and bank account information) and important business
information of our customers. We also electronically manage substantial cash, investment asset and escrow account
balances on behalf of ourselves and our customers, as well as financial information about our businesses generally.
The integrity of our computer systems and the protection of the information that resides on such systems are important
to our successful operation. If we fail to maintain an adequate security infrastructure, adapt to emerging security
threats or follow our internal business processes with respect to security, the information or assets we hold could be
compromised. Further, even if we, or third parties to which we outsource certain information technology services,
maintain a reasonable, industry-standard information security infrastructure to mitigate these risks, the inherent risk
that unauthorized access to information or assets remains. This risk is increased by transmittal of information over the
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internet and the increased threat and sophistication of cyber criminals. While, to date, we believe that we have not
experienced a material breach of our computer systems, the occurrence or scope of such events is not always apparent.
If additional information regarding an event previously considered immaterial is discovered, or a new event were to
occur, it could potentially have a material adverse effect on our operations or financial condition. In addition, some
laws and certain of our contracts require notification of various parties, including regulators, consumers or customers,
in the event that confidential or personal information has or may have been taken or accessed by unauthorized parties.
Such notifications can potentially result, among other things, in adverse publicity, diversion of management and other
resources, the attention of regulatory authorities, the imposition of fines, and disruptions in business operations, the
effects of which may be material. Any inability to prevent security or privacy breaches, or the perception that such
breaches may occur, could inhibit our ability to retain or attract new clients and/or result in financial losses, litigation,
increased costs, negative publicity, or other adverse consequences to our business.
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Further, our financial institution clients have obligations to safeguard their information technology systems and the
confidentiality of consumer customer information. In certain of our businesses, we are bound contractually and/or by
regulation to comply with the same requirements. If we fail to comply with these regulations and requirements, we
could be exposed to suits for breach of contract, governmental proceedings or the imposition of fines. In addition,
future adoption of more restrictive privacy laws, rules or industry security requirements by federal or state regulatory
bodies or by a specific industry in which we do business could have an adverse impact on us through increased costs
or restrictions on business processes.

If economic and credit market conditions deteriorate, it could have a material adverse impact on our investment
portfolio.

Our investment portfolio is exposed to economic and financial market risks, including changes in interest rates, credit
markets and prices of marketable equity and fixed-income securities. Our investment policy is designed to maximize
total return through investment income and capital appreciation consistent with moderate risk of principal, while
providing adequate liquidity and complying with internal and regulatory guidelines. To achieve this objective, our
marketable debt investments are primarily investment grade, liquid, fixed-income securities and money market
instruments denominated in U.S. dollars. We make investments in certain equity securities and preferred stock in
order to take advantage of perceived value and for strategic purposes. In the past, economic and credit market
conditions have adversely affected the ability of some issuers of investment securities to repay their obligations and
have affected the values of investment securities. If the carrying value of our investments exceeds the fair value, and
the decline in fair value is deemed to be other-than-temporary, we will be required to write down the value of our
investments, which could have a material negative impact on our results of operations and financial condition.

Our substantial indebtedness could adversely affect our ability to raise additional capital to fund our operations, limit
our ability to react to changes in the economy or our industry, expose us to interest rate risk to the extent of our
variable rate debt and prevent us from meeting our obligations under our indebtedness.

As of December 31, 2016, our outstanding debt was $2,746 million, including $1,338 million in variable rate debt.
Our high degree of leverage could have important consequences, including the following: (i) a substantial portion of
our cash flow from operations is dedicated to the payment of principal and interest on indebtedness, thereby reducing
the funds available for operations, future business opportunities and capital expenditures; (ii) our ability to obtain
additional financing for working capital, capital expenditures, debt service requirements, acquisitions and general
corporate purposes in the future may be limited; (iii) certain of the borrowings are at variable rates of interest, which
will increase our vulnerability to increases in interest rates; (iv) we may be unable to adjust rapidly to changing market
conditions; (v) the debt service requirements of our other indebtedness could make it more difficult for us to satisfy
our financial obligations; and (vi) we may be vulnerable in a downturn in general economic conditions or in our
business and we may be unable to carry out activities that are important to our growth.

Our ability to make scheduled payments of the principal of, or to pay interest on, or to refinance indebtedness depends
on and is subject to our financial and operating performance, which in turn is affected by general and regional
economic, financial, competitive, business and other factors beyond our control. If we are unable to generate sufficient
cash flow to service our debt or to fund our other liquidity needs, we will need to restructure or refinance all or a
portion of our debt, which could cause us to default on our obligations and impair our liquidity. Any refinancing of
our indebtedness could be at higher interest rates and may require us to comply with more stringent covenants that
could further restrict our business operations. We from time to time may increase the amount of our indebtedness,
modify the terms of our financing arrangements, issue dividends, make capital expenditures and take other actions that
may substantially increase our leverage.

Failure of our enterprise-wide risk management processes could result in unexpected monetary losses, damage to our
reputation, additional costs or impairment of our ability to conduct business effectively.

As a large insurance entity and a publicly traded company, the Company has always had risk management functions,
policies and procedures throughout its operations and management. These functions include but are not limited to
departments dedicated to enterprise risk management and information technology risk management, information
security, business continuity, lender strategy and development, and vendor risk management. These policies and
procedures have evolved over the years as we continually reassess our processes both internally and to comply with
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changes in the regulatory environment. Due to limitations inherent in any internal process, if the Company's risk
management processes prove unsuccessful at identifying and responding to risks, we could incur unexpected monetary
losses, damage to our reputation, additional costs or impairment of our ability to conduct business effectively.

We are the subject of various legal proceedings that could have a material adverse effect on our results of operations.
We are involved from time to time in various legal proceedings, including in some cases class-action lawsuits and
regulatory inquiries, investigations or other proceedings. If we are unsuccessful in our defense of litigation matters or
regulatory proceedings, we may be forced to pay damages, fines or penalties and/or change our business practices, any
of which could have a material adverse effect on our business and results of operations. See Note M to the
Consolidated Financial Statements included in Item 8 of this Report for further discussion of pending litigation and
regulatory matters and our related accrual.
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Our proposed plan to distribute shares of Black Knight Financial Services and redeem all FNFV tracking stock is
subject to inherent risks.

Under the Plan, (1) we intend to distribute all 83.3 million shares of Black Knight Financial Services, Inc. common
stock that we currently own to FNF Group shareholders and (2) we intend to redeem all FNFV tracking stock shares
in exchange for shares of common stock of FNFV. The Plan is subject to the receipt of private letter rulings from

the Internal Revenue Service approving the distribution of Black Knight and FNFV shares, filing and acceptance of a
registration statement for both the Black Knight and FNFV transactions with the Securities and Exchange
Commission, the refinancing of Black Knight's senior notes, which are subject to the FNF guarantee, on reasonable
terms, Black Knight and FNFV shareholder approvals and other customary closing conditions. No assurance can be
given that any of the foregoing conditions will be met. The Plan is subject to inherent risks and uncertainties
including, among others: risks that the Plan as a whole will not be consummated or that either of the Black Knight
distribution or the redemption of the FNFV tracking stock shares will not be consummated; increased demands on our
management team to accomplish the Plan; and significant transaction costs and risks from changes in the results of
operations of our reportable segments. In addition, no assurance can be given that we will realize the potential
strategic and financial benefits from the Plan in the near term or at all, and no assurance can be given that the market
will react favorably to the Plan or any of the transactions contemplated thereby.

Title

If adverse changes in the levels of real estate activity occur, our revenues may decline.

Title insurance revenue is closely related to the level of real estate activity which includes sales, mortgage financing
and mortgage refinancing. The levels of real estate activity are primarily affected by the average price of real estate
sales, the availability of funds to finance purchases and mortgage interest rates.

We have found that residential real estate activity generally decreases in the following situations:

when mortgage interest rates are high or increasing;

when the mortgage funding supply is limited; and

when the United States economy is weak, including high unemployment levels.

Declines in the level of real estate activity or the average price of real estate sales are likely to adversely affect our title
insurance revenues. The Mortgage Bankers Association's ("MBA") Mortgage Finance Forecast as of February 15,
2017 estimates an approximately $1.6 trillion mortgage origination market for 2017, which would be a decrease of
15.8% from 2016. The MBA forecasts that the 15.8% decrease will result from a decrease in refinance activity, offset
by a slight increase in forecast purchase transactions. Our revenues in future periods will continue to be subject to
these and other factors which are beyond our control and, as a result, are likely to fluctuate.

If financial institutions at which we hold escrow funds fail, it could have a material adverse impact on our company.
We hold customers' assets in escrow at various financial institutions, pending completion of real estate transactions.
These assets are maintained in segregated bank accounts and have not been included in the accompanying
Consolidated Balance Sheets. We have a contingent liability relating to proper disposition of these balances for our
customers, which amounted to $14 billion at December 31, 2016. Failure of one or more of these financial institutions
may lead us to become liable for the funds owed to third parties and there is no guarantee that we would recover the
funds deposited, whether through Federal Deposit Insurance Corporation coverage or otherwise.

If we experience changes in the rate or severity of title insurance claims, it may be necessary for us to record
additional charges to our claim loss reserve. This may result in lower net earnings and the potential for earnings
volatility.

By their nature, claims are often complex, vary greatly in dollar amounts and are affected by economic and market
conditions and the legal environment existing at the time of settlement of the claims. Estimating future title loss
payments is difficult because of the complex nature of title claims, the long periods of time over which claims are
paid, significantly varying dollar amounts of individual claims and other factors. From time to time, we experience
large losses or an overall worsening of our loss payment experience in regard to the frequency or severity of claims
that require us to record additional charges to our claims loss reserve. There are currently pending several large claims
which we believe can be defended successfully without material loss payments. However, if unanticipated material
payments are required to settle these claims, it could result in or contribute to additional charges to our claim loss
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reserves. These loss events are unpredictable and adversely affect our earnings.

At each quarter end, our recorded reserve for claim losses is initially the result of taking the prior recorded reserve for
claim losses, adding the current provision to that balance and subtracting actual paid claims from that balance,
resulting in an amount that management then compares to our actuary's central estimate provided in the actuarial
calculation. Due to the uncertainty and judgment used by both management and our actuary, our ultimate liability may
be greater or less than our current reserves and/or our actuary’s calculation. If the recorded amount is within a
reasonable range of the actuary’s central estimate, but not at the central estimate, management assesses other factors in
order to determine our best estimate. These factors, which are both qualitative and quantitative, can change from
period to period and include items such as current trends in the real estate industry (which management
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can assess, but for which there is a time lag in the development of the data used by our actuary), any adjustments from
the actuarial estimates needed for the effects of unusually large or small claims, improvements in our claims
management processes, and other cost saving measures. Depending upon our assessment of these factors, we may or
may not adjust the recorded reserve. If the recorded amount is not within a reasonable range of the actuary’s central
estimate, we would record a charge or credit and reassess the provision rate on a go forward basis.

Our subsidiaries must comply with extensive regulations. These regulations may increase our costs or impede or
impose burdensome conditions on actions that we might seek to take to increase the revenues of those subsidiaries.
Our insurance businesses are subject to extensive regulation by state insurance authorities in each state in which they
operate. These agencies have broad administrative and supervisory power relating to the following, among other
matters:

ficensing requirements;

trade and marketing practices;

accounting and financing practices;

disclosure requirements on key terms of mortgage loans;

capital and surplus requirements;

the amount of dividends and other payments made by insurance subsidiaries;

tnvestment practices;

rate schedules;

deposits of securities for the benefit of policyholders;

establishing reserves; and

regulation of reinsurance.

Most states also regulate insurance holding companies like us with respect to acquisitions, changes of control and the
terms of transactions with our affiliates. State regulations may impede or impose burdensome conditions on our ability
to increase or maintain rate levels or on other actions that we may want to take to enhance our operating results. In
addition, we may incur significant costs in the course of complying with regulatory requirements. Further, various
state legislatures have in the past considered offering a public alternative to the title industry in their states, as a means
to increase state government revenues. Although we think this situation is unlikely, if one or more such takeovers
were to occur they could adversely affect our business. We cannot be assured that future legislative or regulatory
changes will not adversely affect our business operations. See “Item 1. Business — Regulation” for further discussion of
the current regulatory environment.

Our ServiceLink subsidiary provides mortgage transaction services including title-related services and facilitation of
production and management of mortgage loans. Certain of these businesses are subject federal and state regulatory
oversight. For example, ServiceLink’s LoanCare business services and subservices mortgage loans secured primarily
by residential real estate throughout the United States. LoanCare is subject to extensive federal, state and local
regulatory oversight, including federal and state regulatory examinations, information gathering requests, inquiries,
and investigations by governmental and regulatory agencies, including the CFPB. In connection with formal and
informal inquiries by those agencies, LoanCare receives numerous requests, subpoenas, and orders for documents,
testimony and information in connection with various aspects of its or its clients’ regulated activities. The ongoing
implementation of the Dodd Frank Act, including the implementation of the originations and servicing rules by the
CFPB and the CFPB’s continuing examinations of our business, could increase our regulatory compliance burden and
associated costs and place restrictions on our ability to operate the LoanCare business.

LoanCare is also required to maintain a variety of licenses, both federal and state. License requirements are in a
frequent state of renewal and reexamination as regulations change or are reinterpreted. In addition, federal and state
statutes establish specific guidelines and procedures that debt collectors must follow when collecting consumer
accounts. LoanCare’s failure to comply with any of these laws, should the states take an opposing interpretation, could
have an adverse effect on LoanCare in the event and to the extent that they apply to some or all of its servicing
activities.

State regulation of the rates we charge for title insurance could adversely affect our results of operations.
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Our title insurance subsidiaries are subject to extensive rate regulation by the applicable state agencies in the
jurisdictions in which they operate. Title insurance rates are regulated differently in various states, with some states
requiring the subsidiaries to file and receive approval of rates before such rates become effective and some states
promulgating the rates that can be charged. In general, premium rates are determined on the basis of historical data for
claim frequency and severity as well as related production costs and other expenses. In all states in which our title
subsidiaries operate, our rates must not be excessive, inadequate or unfairly discriminatory. Premium rates are likely
to prove insufficient when ultimate claims and expenses exceed historically projected levels. Premium rate inadequacy
may not become evident quickly and may take time to correct, and could adversely affect the Company’s business
operating results and financial conditions.
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Regulatory investigations of the insurance industry may lead to fines, settlements, new regulation or legal uncertainty,
which could negatively affect our results of operations.

From time to time we receive inquiries and requests for information from state insurance departments, attorneys
general and other regulatory agencies about various matters relating to our business. Sometimes these take the form of
civil investigative demands or subpoenas. We cooperate with all such inquiries and we have responded to or are
currently responding to inquiries from multiple governmental agencies. Also, regulators and courts have been dealing
with issues arising from foreclosures and related processes and documentation. Various governmental entities are
studying the title insurance product, market, pricing, and business practices, and potential regulatory and legislative
changes, which may materially affect our business and operations. From time to time, we are assessed fines for
violations of regulations or other matters or enter into settlements with such authorities which may require us to pay
fines or claims or take other actions.

Because we are dependent upon California and Texas for approximately 14.6% and 14.2% and of our title insurance
premiums, respectively, our business may be adversely affected by regulatory conditions in Texas and/or California.
California and Texas are the two largest sources of revenue for our title segment and, in 2016, California-based
premiums accounted for 29.2% of premiums earned by our direct operations and 0.7% of our agency premium
revenues. Texas-based premiums accounted for 17.8% of premiums earned by our direct operations and 10.8% of our
agency premium revenues. In the aggregate, California and Texas accounted for approximately 14.6% and 14.2%,
respectively, of our total title insurance premiums for 2016. A significant part of our revenues and profitability are
therefore subject to our operations in California and Texas and to the prevailing regulatory conditions in California
and Texas. Adverse regulatory developments in Texas and California, which could include reductions in the
maximum rates permitted to be charged, inadequate rate increases or more fundamental changes in the design or
implementation of the Texas and California title insurance regulatory framework, could have a material adverse effect
on our results of operations and financial condition.

If the rating agencies downgrade our insurance companies, our results of operations and competitive position in the
title insurance industry may suffer.

Ratings have always been an important factor in establishing the competitive position of insurance companies. Our
title insurance subsidiaries are rated by S&P, Moody’s, and Demotech. Ratings reflect the opinion of a rating agency
with regard to an insurance company’s or insurance holding company’s financial strength, operating performance and
ability to meet its obligations to policyholders and are not evaluations directed to investors. Our ratings are subject to
continued periodic review by rating agencies and the continued retention of those ratings cannot be assured. If our
ratings are reduced from their current levels by those entities, our results of operations could be adversely affected.

If the Company's claim loss prevention procedures fail, we could incur significant claim losses.

In the ordinary course of our title insurance business, we assume risks related to insuring clear title to residential and
commercial properties. The Company has established procedures to mitigate the risk of loss from title claims,
including extensive underwriting and risk assessment procedures. We also mitigate the risk of large claim losses by
reinsuring risks with other insurers under excess of loss and case-by-case (‘“facultative”) reinsurance agreements.
Reinsurance agreements generally provide that the reinsurer is liable for loss and loss adjustment expense payments
exceeding the amount retained by the ceding company. However, the ceding company remains primarily liable to the
insured whether or not the reinsurer is able to meet its contractual obligations. If inherent limitations cause our claim
loss risk mitigation procedures to fail, we could incur substantial losses having an adverse effect on our results of
operations or financial condition.

The Company's use of independent agents for a significant amount of our title insurance policies could adversely
impact the frequency and severity of title claims.

In the Company’s agency operations, an independent agent performs the search and examination function or the agent
may purchase a search product from the Company. In either case, the agent is responsible for ensuring that the search
and examination is completed. The agent thus retains the majority of the title premium collected, with the balance
remitted to the title underwriter for bearing the risk of loss in the event that a claim is made under the title insurance
policy. The Company’s relationship with each agent is governed by an agency agreement defining how the agent issues
a title insurance policy on the Company’s behalf. The agency agreement also sets forth the agent’s liability to the

43



Edgar Filing: Fidelity National Financial, Inc. - Form 10-K

Company for policy losses attributable to the agent’s errors. For each agent with whom the Company enters into an
agency agreement, financial and loss experience records are maintained. Periodic audits of our agents are also
conducted and the number of agents with which the Company transacts business is strategically managed in an effort
to reduce future expenses and manage risks. Despite efforts to monitor the independent agents with which we transact
business, there is no guarantee that an agent will comply with their contractual obligations to the Company.
Furthermore, we cannot be certain that, due to changes in the regulatory environment and litigation trends, the
Company will not be held liable for errors and omissions by agents. Accordingly, our use of independent agents could
adversely impact the frequency and severity of title claims.
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Black Knight

Black Knight's clients and Black Knight are subject to various governmental regulations, and a failure to comply with
government regulations or changes in these regulations, including changes that may result from changes in the
political landscape, could result in penalties, restrict or limit it or its clients’ operations or make it more burdensome to
conduct such operations, any of which could have a material adverse effect on its business, financial condition and
results of operations.

Many of Black Knight's clients' and its businesses are subject to various federal, state, local and foreign laws and
regulations. Black Knight's failure to comply with applicable laws and regulations could restrict its ability to provide
certain services or result in imposition of civil fines and criminal penalties, substantial regulatory and compliance
costs, litigation expense, adverse publicity and loss of revenues.

As a provider of electronic data processing to financial institutions, such as banks and credit unions, Black Knight is
subject to regulatory oversight and examination by the FFIEC. Black Knight also may be subject to possible review by
state agencies that regulate banks in each state in which it conducts our electronic processing activities.

In addition, Black Knight's businesses are subject to an increased degree of compliance oversight by regulators and by
its clients. Specifically, the CFPB has authority to write rules affecting the business of, supervise, conduct
examinations of, and enforce compliance as to federal consumer financial protection laws and regulations with respect
to certain "non-depository covered persons" determined by the CFPB to be "larger participants" that offer consumer
financial products and services. The CFPB and the prudential financial institution regulators such as the OCC also
have the authority to examine Black Knight in its role as a service provider to large financial institutions, although it is
yet unclear how broadly they will apply this authority going forward. In addition, we believe some of Black Knight's
largest bank clients' regulators are requiring the banks to exercise greater oversight and perform more rigorous audits
of their key vendors such as Black Knight.

The RESPA and related regulations generally prohibit the payment or receipt of fees or any other item of value for the
referral of real estate-related settlement services. RESPA also prohibits fee shares or splits or unearned fees in
connection with the provision of residential real estate settlement services, such as mortgage brokerage and real estate
brokerage. Notwithstanding these prohibitions, RESPA permits payments for goods furnished or for services actually
performed, so long as those payments bear a reasonable relationship to the market value of the goods or services
provided. RESPA and related regulations may to some extent restrict our real estate-related businesses from entering
into certain preferred alliance arrangements. The CFPB is responsible for enforcing RESPA.

Changes to laws and regulations and regulatory oversight of our clients and us, including those that may result from
changes in the political landscape, may cause us to increase our prices in certain situations or decrease our prices in
other situations, may restrict our ability to implement price increases or otherwise limit the manner in which we
conduct our business. We may also incur additional expense in keeping our technology services up to date as laws and
regulations change, and we may not be able to pass those additional costs on to our clients. In addition, in response to
increased regulatory oversight, participants in the mortgage lending industry may develop policies pursuant to which
they limit the extent to which they can rely on any one vendor or service provider. Conversely, in an environment with
less stringent regulatory oversight, prospective clients may choose to retain their in-house platforms, or current service
providers, or seek alternative service providers who provide services that are less compliance and quality oriented at a
lower price point. If we are unable to adapt our products and services to conform to the new laws and regulations, or if
these laws and regulations have a negative affect on our clients, we may experience client losses or increased
operating costs, which could have a material adverse effect on our business, financial condition and results of
operations.

Black Knight relies on its top clients for a significant portion of its revenue and profit, which makes it susceptible to
the same macro-economic and regulatory factors that impact its clients. If these clients are negatively impacted by
current economic or regulatory conditions or otherwise experience financial hardship or stress, or if the terms of its
relationships with these clients change, it could have a material adverse effect on its business, financial condition and
results of operations.

Black Knight operates in a consolidated industry and as a result, a small number of its clients have accounted for a
significant portion of its revenues. We expect that a limited number of Black Knight's clients will continue to
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represent a significant portion of its revenues for the foreseeable future. The significant portion of our revenues that a
limited number of our clients currently represent may increase in the future. During the year ended December 31,
2016, Black Knight's largest client, Wells Fargo, N.A., or Wells Fargo, accounted for approximately 12% of its
consolidated revenues. During the year ended December 31, 2016, Black Knight's five largest clients accounted for
approximately 36% of its consolidated revenues.

Black Knight's clients face continued pressure in the current economic and regulatory climate. Many of Black
Knight's relationships with these clients are long-standing and are important to its business and results of operations,
but there is no guarantee that Black Knight will be able to retain or renew existing agreements or maintain its
relationships on acceptable terms or at all. Additionally, Black Knight relies on cross-selling its products and services
to its existing clients as a source of growth. The deterioration in or termination of any of these relationships could
significantly reduce its revenue and could have a material adverse effect on its business, financial condition and
results of operations. As a result, Black Knight may be disproportionately affected
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by declining revenue from, or loss of, a significant Black Knight client. In addition, by virtue of their significant
relationships with us, these clients may be able to exert pressure on Black Knight with respect to the pricing of their
services.

There may be consolidation in Black Knight's end client market, which would reduce the use of its services by its
clients and could have a material adverse effect on its business, financial condition and results of operations.

Mergers or consolidations among existing or potential clients could reduce the number of Black Knight's clients and
potential clients. If Black Knight's clients merge with or are acquired by other entities that are not Black Knight's
clients, or that use fewer of Black Knight's services, they may discontinue or reduce their use of Black Knight's
services. In addition, if potential clients merge, Black Knight's ability to increase its client base may be adversely
affected and the ability of Black Knight's customers to exert pressure on Black Knight's pricing may increase. Any of
these developments could have a material adverse effect on Black Knight's business, financial condition and results of
operations.

If Black Knight fails to adapt its solutions to technological changes or evolving industry standards, or if Black
Knight's ongoing efforts to upgrade its technology are not successful, Black Knight could lose clients and have
difficulty attracting new clients for its solutions, which could have a material adverse effect on its business, financial
condition and results of operations.

The markets for Black Knight's solutions are characterized by constant technological changes, frequent introductions
of new products and services and evolving industry standards. Black Knight's future success will be significantly
affected by Black Knight's ability to successfully enhance Black Knight's current solutions, and develop and introduce
new solutions and services that address the increasingly sophisticated needs of Black Knight's clients and their
customers. These initiatives carry the risks associated with any new product or service development effort, including
cost overruns, delays in delivery and performance issues. There can be no assurance that Black Knight will be
successful in developing, marketing and selling new solutions and services that meet these changing demands, that
Black Knight will not experience difficulties that could delay or prevent the successful development, introduction, and
marketing of these solutions and services, or that Black Knight's new solutions and services and their enhancements
will adequately meet the demands of the marketplace and achieve market acceptance. If Black Knight's efforts are
unsuccessful, it could have a material adverse effect on Black Knight's business, financial condition and results of
operations.

Black Knight operates in a competitive business environment and, if Black Knight is unable to compete effectively, it
could have a material adverse effect on its business, financial condition and results of operations.

The markets for Black Knight's solutions are intensely competitive. Black Knight's competitors vary in size and in the
scope and breadth of the services they offer. Some of Black Knight's competitors have substantial resources. In
addition, Black Knight expects that the markets in which Black Knight competes will continue to attract new
competitors and new technologies. There can be no assurance that Black Knight will be able to compete successfully
against current or future competitors or that competitive pressures Black Knight faces in the markets in which Black
Knight operates will not have a material adverse effect on its business, financial condition and results of operations.
Further, because many of Black Knight's larger potential clients have historically developed their key processing
applications in-house and therefore view their system requirements from a make-versus-buy perspective, Black
Knight often competes against Black Knight's potential clients’ in-house capacities. There can be no assurance that
Black Knight's strategies for overcoming potential clients’ reluctance to change will be successful, and if Black Knight
is unsuccessful, it could have a material adverse effect on Black Knight's business, financial condition and results of
operations.

Black Knight relies on proprietary technology and information rights, and if Black Knight is unable to protect its
rights, it could have a material adverse effect on Black Knight's business, financial condition and results of operations.
Black Knight's success depends, in part, upon its intellectual property rights. Black Knight relies primarily on a
combination of patents, copyrights, trade secrets, and trademark laws and nondisclosure and other contractual
restrictions on copying, distribution and creation of derivative products to protect Black Knight's proprietary
technology and information. This protection is limited, and Black Knight's intellectual property could be used by
others without their consent. In addition, patents may not be issued with respect to Black Knight's pending or future
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patent applications, and Black Knight's patents may not be upheld as valid or may not prevent the development of
competitive products. Any infringement, disclosure, loss, invalidity of, or failure to protect Black Knight's intellectual
property could have a material adverse effect on its business, financial condition and results of operations. Moreover,
litigation may be necessary to enforce or protect its intellectual property rights, to protect its trade secrets, or to
determine the validity and scope of the proprietary rights of others. Such litigation could be time-consuming, result in
substantial costs and diversion of resources and could have a material adverse effect on its business, financial
condition and results of operations.

Because Black Knight's revenue from clients in the mortgage lending industry is affected by the strength of the
economy and the housing market generally, including the volume of real estate transactions, a change in any of these
conditions could have a material adverse effect on its business, financial condition and results of operations.

Black Knight's revenue is primarily generated from technology, data and analytics Black Knight provides to the
mortgage lending industry and, as a result, a weak economy or housing market may have a material adverse effect on
Black Knight's business,
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financial condition and results of operations. The volume of mortgage origination and residential real estate
transactions is highly variable and reductions in these transaction volumes could have a direct impact on the revenues
Black Knight generates.

The revenues Black Knight generates from its servicing technology depend upon the total number of mortgage loans
processed on its MSP platform, which tends to be comparatively consistent regardless of economic conditions.
However, in the event that a difficult economy or other factors lead to a decline in levels of home ownership and a
reduction in the number of mortgage loans outstanding and Black Knight is not able to counter the impact of those
events with increased market share or higher fees, Black Knight's mortgage processing revenues could be adversely
affected. Moreover, negative economic conditions, including increased unemployment or interest rates or a downturn
in other general economic factors, among other things, could adversely affect the performance and financial condition
of some of Black Knight's clients in many of its businesses, which may have a material adverse effect on its business,
financial condition and results of operations if these clients exit certain businesses.

A weaker economy and housing market tend to increase the volume of consumer mortgage defaults, which can
increase revenues from Black Knight's applications focused on supporting default management functions. However,
government regulation of the mortgage industry in general, and the default and foreclosure process in particular, has
greatly slowed the processing of defaulted mortgages in recent years and has changed the way many of its clients
address mortgage loans in default. A downturn in the origination market and a concurrent slowdown or change in the
way mortgage loans in default are addressed could have a material adverse effect on its business, financial condition
and results of operations.

FNFV

Our financial condition or results of operations could be adversely affected by the results of our acquired companies
due to the risks inherent to those businesses.

Our acquired restaurant companies face certain risks that could negatively impact their results of operations. These
risks include such things as the risks of unfavorable economic conditions, changing consumer preferences,
unfavorable publicity, increasing food and labor costs, effectiveness of marketing campaigns, and the ability to
compete successfully with other restaurants. In addition, risks related to supply chain, food quality, and protecting
guests' personal information are inherent to the restaurant business. These companies are also subject to compliance
with extensive government laws and regulations related to employment practices and policies and the manufacture,
preparation, and sale of food and alcohol. If our restaurant companies are not able to respond effectively to one or
more of these risks, it could have a material adverse impact on the results of operations of those businesses.

We own a minority interest in Ceridian, a leading provider of global human capital management and payment
solutions. If the fair value of this company were to decline below book value, we would be required to write down the
value of our investment, which could have a material negative impact on our results of operations and financial
condition. If Ceridian were to experience significant negative volatility in its results of operations it would have a
material adverse effect on our own results of operations due to our inclusion of our portion of its earnings in our
results of operations.

Risks Relating to the Ownership of Our FNFV Group Common Stock due to our Tracking Stock Capitalization
Holders of FNF Group common stock and FNFV Group common stock are common shareholders of FNF and are,
therefore, subject to risks associated with an investment in FNF as a whole, even if a holder does not own shares of
common stock of both of our groups.

Even though we have attributed, for financial reporting purposes, all of our consolidated assets, liabilities, revenue and
expenses to either the FNF Group or the FNFV Group in order to prepare separate financial results for each of these
groups included herein, we retain legal title to all of our assets and our capitalization does not limit our legal
responsibility, or that of our subsidiaries, for the liabilities included in any disclosed financial results. Holders of FNF
Group common stock and FNFV Group common stock do not have any legal rights related to specific assets attributed
to the FNF Group or the FNFV Group and, in any liquidation, holders of FNF Group common stock and holders of
FNFV Group common stock will be entitled to receive a pro rata share of our available net assets based on their
respective numbers of liquidation units as specified in our certificate of incorporation (our "Corporate Charter").
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Our Board of Directors’ ability to reattribute businesses, assets and expenses between tracking stock groups may make
it difficult to assess the future prospects of either tracking stock group based on its past performance.

Our Board of Directors is vested with discretion to reattribute businesses, assets and liabilities that are attributed to
one tracking stock group to the other tracking stock group, without the approval of any of our shareholders, in
accordance with our management and allocation policies and our Corporate Charter. Any such reattribution made by
our Board of Directors, as well as the existence of the right in and of itself to effect a reattribution, may impact the
ability of investors to assess the future prospects of either tracking stock group, including its liquidity and capital
resource needs, based on its past performance. Shareholders may also have difficulty evaluating the liquidity and
capital resources of each group based on past performance, as our Board of Directors may use one group’s liquidity to
fund the other group’s liquidity and capital expenditure requirements through the use of inter-group loans and
inter-group interests.
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We could be required to use assets attributed to one group to pay liabilities attributed to the other group.

The assets attributed to one group are potentially subject to the liabilities attributed to the other group, even if those
liabilities arise from lawsuits, contracts or indebtedness that are attributed to such other group. While our current
management and allocation policies provide that reattributions of assets between groups will result in the creation of
an inter-group loan or an inter-group interest or an offsetting reattribution of cash or other assets, no provision of our
Corporate Charter prevents us from satisfying liabilities of one group with assets of the other group, and our creditors
will not in any way be limited by our tracking stock capitalization from proceeding against any assets they could have
proceeded against if we did not have a tracking stock capitalization.

The market price of FNF Group common stock and FNFV Group common stock may not reflect the performance of
the FNF Group and the FNFV Group, respectively, as we intend.

We cannot assure you that the market price of the common stock of a group will, in fact, reflect the performance of the
group of businesses, assets and liabilities attributed to that group. Holders of FNF Group common stock and FNFV
Group common stock are common shareholders of FNF as a whole and, as such, will be subject to all risks associated
with an investment in FNF and all of our businesses, assets and liabilities. As a result, the market price of each class of
stock of a group may simply reflect the performance of FNF as a whole or may more independently reflect the
performance of some or all of the group of assets attributed to such group. In addition, investors may discount the
value of the stock of a group because it is part of a common enterprise rather than a stand-alone entity.

The market price of FNF Group common stock and FNFV Group common stock may be volatile, could fluctuate
substantially and could be affected by factors that do not affect traditional common stock.

To the extent the market prices of FNF Group common stock and FNFV Group common stock track the performance
of more focused groups of businesses, assets and liabilities than the historic FNF Class A common stock did, the
market prices of these new tracking stocks may be more volatile than the market price of FNF Class A common stock
was historically. The market prices of FNF Group common stock and FNFV Group common stock may be materially
affected by, among other things:

actual or anticipated fluctuations in a group’s operating results or in the operating results of particular companies
attributable to such group;

potential acquisition activity by FNF or the companies in which we invest;

issuances of debt or equity securities to raise capital by FNF or the companies in which we invest and the manner in
Which that debt or the proceeds of an equity issuance are attributed to each of the groups;

changes in financial estimates by securities analysts regarding FNF Group common stock or FNFV Group common
stock or the companies attributable to either of our tracking stock groups;

the complex nature and the potential difficulties investors may have in understanding the terms of both of our tracking
stocks, as well as concerns regarding the possible effect of certain of those terms on an investment in our stock; and
eeneral market conditions.

The market value of FNF Group common stock and FNFV Group common stock could be adversely affected by
events involving the assets and businesses attributed to either of the groups.

Because we are the issuer of FNF Group common stock and FNFV Group common stock, an adverse market reaction
to events relating to the assets and businesses attributed to either of our groups, such as earnings announcements or
announcements of new products or services, acquisitions or dispositions that the market does not view favorably, may
cause an adverse reaction to the common stock of the other group. This could occur even if the triggering event is not
material to us as a whole. A certain triggering event may also have a greater impact on one group than the same
triggering event would have on the other group due to the asset composition of the affected group. In addition, the
incurrence of significant indebtedness by us or any of our subsidiaries on behalf of one group, including indebtedness
incurred or assumed in connection with acquisitions of or investments in businesses, could affect our credit rating and
that of our subsidiaries and, therefore, could increase the borrowing costs of businesses attributable to our other group
or the borrowing costs of FNF as a whole.

We may not pay dividends equally or at all on FNF Group common stock or FNFV Group common stock.
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FNF has historically paid quarterly dividends to its shareholders. We have the right to pay dividends on the shares of
common stock of each group in equal or unequal amounts, and we may pay dividends on the shares of common stock
of one group and not pay dividends on shares of common stock of the other group. In addition, any dividends or
distributions on, or repurchases of, shares relating to either group will reduce our assets legally available to be paid as
dividends on the shares relating to the other group.
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Our tracking stock capital structure could create conflicts of interest, and our Board of Directors may make decisions
that could adversely affect only some holders of our common stock.

Our tracking stock capital structure could give rise to occasions when the interests of holders of stock of one group
might diverge or appear to diverge from the interests of holders of stock of the other group. In addition, given the
nature of their businesses, there may be inherent conflicts of interests between the FNF Group and the FNFV Group.
Our tracking stock groups are not separate entities and thus holders of FNF Group common stock and FNFV Group
common stock do not have the right to elect separate Boards of Directors. As a result, our officers and directors owe
fiduciary duties to FNF as a whole and all of our shareholders as opposed to only holders of a particular group.
Decisions deemed to be in the best interest of our Company and all of our shareholders may not be in the best interest
of a particular group when considered independently. Examples include:

decisions as to the terms of any business relationships that may be created between the FNF Group and the FNFV
Group or the terms of any reattributions of assets between the groups;

decisions as to the allocation of consideration among the holders of FNF Group common stock and FNFV Group
common stock to be received in connection with a merger involving FNF;

decisions as to the allocation of corporate opportunities between the groups, especially where the opportunities might
meet the strategic business objectives of both groups;

decisions as to operational and financial matters that could be considered detrimental to one group but beneficial to
the other;

decisions as to the conversion of shares of common stock of one group into shares of common stock of the other,
.which the Board of Directors may make in its sole discretion, so long as the shares are converted (other than in
connection with the disposition of all or substantially all of a group’s assets) at a ratio that provides the shareholders of
the converted stock with a premium based on the following requirements:

(1) a 10% premium to such stock’s market price for the first year following the recapitalization,

(i1) an 8% premium to such stock’s market price for the second year following the recapitalization,

(iii) a 6% premium to such stock’s market price for the third year following the recapitalization,

(iv) a 4% premium to such stock’s market price for fourth year following the recapitalization,

(v) a 2% premium to such stock’s market price for the fifth year following the recapitalization, and

(vi) no premium to such stock’s market price thereafter, with such premium to be based on, in each case, the market
price of such stock over the 10 day trading period preceding the date on the which the Board of Directors determines
to effect any such conversion; no conversion premium is available for a conversion in connection with the disposition
of all or substantially all of the assets of either group;

decisions regarding the creation of, and, if created, the subsequent increase or decrease of any intergroup interest that
one group may own in the other group;

decisions as to the internal or external financing attributable to businesses or assets attributed to either of our groups;
decisions as to the dispositions of assets of either of our groups; and

decisions as to the payment of dividends on the stock relating to either of our groups.

Our directors’ or officers’ ownership of FNF Group common stock and FNFV Group common stock may create or
appear to create conflicts of interest.

If directors or officers own disproportionate interests (in percentage or value terms) in FNF Group common stock or
FNFV Group common stock, that disparity could create or appear to create conflicts of interest when they are faced
with decisions that could have different implications for the holders of FNF Group common stock or FNFV Group
common stock.

We have not adopted any specific procedures for consideration of matters involving a divergence of interests among
holders of shares of stock relating to our two groups.

Rather than develop additional specific procedures in advance, our Board of Directors intends to exercise its judgment
from time to time, depending on the circumstances, as to how best to:

obtain information regarding the divergence (or potential divergence) of interests;

determine under what circumstances to seek the assistance of outside advisers;
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determine whether a committee of our Board of Directors should be appointed to address a specific matter and the

appropriate members of that committee; and

assess what is in our best interest and the best interest of all of our shareholders.

Our Board of Directors believes the advantage of retaining flexibility in determining how to fulfill its responsibilities
in any such circumstances as they may arise outweighs any perceived advantages of adopting additional specific

procedures in advance.
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Our Board of Directors may change the management and allocation policies following their implementation to the
detriment of either group without shareholder approval.

Our Board of Directors intends to adopt certain management and allocation policies as guidelines in making decisions
regarding the relationships between the FNF Group and the FNFV Group with respect to matters such as tax liabilities
and benefits, inter-group loans, inter-group interests, attribution of assets, financing alternatives, corporate
opportunities and similar items. These policies also set forth the initial focuses and strategies of these groups and the
initial attribution of our businesses, assets and liabilities between them. Our Board of Directors may at any time
change or make exceptions to these policies. Because these policies relate to matters concerning the day-to-day
management of FNF as opposed to significant corporate actions, such as a merger involving FNF or a sale of
substantially all of our assets, no shareholder approval is required with respect to policy adoption or amendment. A
decision to change, or make exceptions to, these policies or adopt additional policies could disadvantage one group
while advantaging the other.

Holders of shares of stock relating to a particular group may not have any remedies if any action by our directors or
officers has an adverse effect on only that stock.

Principles of Delaware law and the provisions of our Corporate Charter may protect decisions of our Board of
Directors that have a disparate impact upon holders of shares of stock relating to a particular group. Under Delaware
law, the Board of Directors has a duty to act with due care and in the best interests of all shareholders, regardless of
the stock held. Principles of Delaware law established in cases involving differing treatment of multiple classes or
series of stock provide that a Board of Directors owes an equal duty to all shareholders and does not have separate or
additional duties to any subset of shareholders. Judicial opinions in Delaware involving tracking stocks have
established that decisions by directors or officers involving differing treatment of holders of tracking stocks may be
judged under the business judgment rule. In some circumstances, our directors or officers may be required to make a
decision that is viewed as adverse to the holders of shares relating to a particular group. Under the principles of
Delaware law and the business judgment rule referred to above, you may not be able to successfully challenge
decisions that you believe have a disparate impact upon the shareholders of one of our groups if a majority of our
Board of Directors is disinterested and independent with respect to the action taken, is adequately informed with
respect to the action taken and acts in good faith and in the honest belief that the Board of Directors is acting in the
best interest of FNF and our shareholders as a whole.

Shareholders will not vote on how to attribute consideration received in connection with a merger involving FNF
among holders of FNF Group common stock and FNFV Group common stock.

Our Corporate Charter does not contain any provisions governing how consideration received in connection with a
merger or consolidation involving FNF is to be attributed to the holders of FNF Group common stock and holders of
FNFV Group common stock, and none of the holders of FNF Group common stock or FNFV Group common stock
will have a separate class vote in the event of such a merger or consolidation. Consistent with applicable principles of
Delaware law, our Board of Directors will seek to divide the type and amount of consideration received in a merger or
consolidation involving FNF among holders of FNF Group common stock and FNFV Group common stock in a fair
manner. As the different ways our Board of Directors may divide the consideration between holders of stock relating
to the different groups might have materially different results, the consideration to be received by holders of FNF
Group common stock and FNFV Group common stock in any such merger or consolidation may be materially less
valuable than the consideration they would have received if they had a separate class vote on such merger or
consolidation.

We may dispose of assets of the FNF Group or the FNFV Group without your approval.

Delaware law requires shareholder approval only for a sale or other disposition of all or substantially all of the assets
of FNF taken as a whole, and our Corporate Charter does not require a separate class vote in the case of a sale of a
significant amount of assets of any of our groups. As long as the assets attributed to the FNF Group or the FNFV
Group proposed to be disposed of represent less than substantially all of our assets, we may approve sales and other
dispositions of any amount of the assets of such group without any shareholder approval. If we dispose of all or
substantially all of the assets attributed to any group (which means, for this purpose, assets representing 80% of the
fair market value of the total assets of the disposing group, as determined by our Board of Directors), we would be
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required, if the disposition is not an exempt disposition under the terms of our Corporate Charter, to choose one or
more of the following three alternatives:

declare and pay a dividend on the disposing group’s common stock;

redeem shares of the disposing group’s common stock in exchange for cash, securities or other property; and/or
convert all or a portion of the disposing group’s outstanding common stock into common stock of the other group.

In this type of a transaction, holders of the disposing group’s common stock may receive less value than the value that
a third-party buyer might pay for all or substantially all of the assets of the disposing group. Our Board of Directors
will decide, in its sole discretion, how to proceed and is not required to select the option that would result in the
highest value to holders of any group of our common stock.
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Holders of FNF Group common stock or FNFV Group common stock may receive less consideration upon a sale of
the assets attributed to that group than if that group were a separate company.

If the FNF Group or the FNFV Group were a separate, independent company and its shares were acquired by another
person, certain costs of that sale, including corporate level taxes, might not be payable in connection with that
acquisition. As a result, shareholders of a separate, independent company with the same assets might receive a greater
amount of proceeds than the holders of FNF Group common stock or FNFV Group common stock would receive
upon a sale of all or substantially all of the assets of the group to which their shares relate. In addition, we cannot
assure you that in the event of such a sale the per share consideration to be paid to holders of FNF Group common
stock or FNFV Group common stock, as the case may be, will be equal to or more than the per share value of that
share of stock prior to or after the announcement of a sale of all or substantially all of the assets of the applicable
group. Further, there is no requirement that the consideration paid be tax-free to the holders of the shares of common
stock of that group. Accordingly, if we sell all or substantially all of the assets attributed to the FNF Group or the
FNFV Group, our shareholders could suffer a loss in the value of their investment in FNF.

In the event of a liquidation of FNF, holders of FNF Group common stock and FNFV Group common stock will not
have a priority with respect to the assets attributed to the related tracking stock group remaining for distribution to
shareholders.

Under the Corporate Charter, upon FNF’s liquidation, dissolution or winding up, holders of the FNF Group common
stock and the FNFV Group common stock will be entitled to receive, in respect of their shares of such stock, their
proportionate interest in all of FNF’s assets, if any, remaining for distribution to holders of common stock in
proportion to their respective number of “liquidation units” per share. Relative liquidation units will be based on the
volume weighted average prices of the FNF Group common stock and the FNFV Group common stock over the 10
trading day period commencing shortly after the initial filing of the Corporate Charter. Hence, the assets to be
distributed to a holder of either tracking stock upon a liquidation, dissolution or winding up of FNF will have nothing
to do with the value of the assets attributed to the related tracking stock group or to changes in the relative value of the
FNF Group common stock and the FNFV Group common stock over time.

Our Board of Directors may in its sole discretion elect to convert the common stock relating to one group into
common stock relating to the other group, thereby changing the nature of your investment and possibly diluting your
economic interest in FNF, which could result in a loss in value to you.

Our Corporate Charter permits our Board of Directors, in its sole discretion, to convert all of the outstanding shares of
common stock relating to either of our groups into shares of common stock of the other group so long as the shares are
converted at a ratio that provides the shareholders of the converted stock with the applicable Conversion Premium (if
any) to which they are entitled. A conversion would preclude the holders of stock in each group involved in such
conversion from retaining their investment in a security that is intended to reflect separately the performance of the
relevant group. We cannot predict the impact on the market value of our stock of (1) our Board of Directors’ ability to
effect any such conversion or (2) the exercise of this conversion right by FNF. In addition, our Board of Directors may
effect such a conversion at a time when the market value of our stock could cause the shareholders of one group to be
disadvantaged.

Holders of FNF Group common stock and FNFV Group common stock vote together and have limited separate voting
rights.

Holders of FNF Group common stock and FNFV Group common stock vote together as a single class, except in
certain limited circumstances prescribed by our Corporate Charter and under Delaware law. Each share of common
stock of each group has one vote per share. When holders of FNF Group common stock and FNFV Group common
stock vote together as a single class, holders having a majority of the votes are in a position to control the outcome of
the vote even if the matter involves a conflict of interest among our shareholders or has a greater impact on one group
than the other.

Our capital structure, as well as the fact that the FNF Group and the FNFV Group are not independent companies may
inhibit or prevent acquisition bids for the FNF Group or the FNFV Group and may make it difficult for a third party to
acquire us, even if doing so may be beneficial to our shareholders.
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If the FNF Group and the FNFV Group were separate independent companies, any person interested in acquiring the
FNF Group or the FNFV Group without negotiating with management could seek control of that group by obtaining
control of its outstanding voting stock, by means of a tender offer, or by means of a proxy contest. Although we intend
FNF Group common stock and FNFV Group common stock to reflect the separate economic performance of the FNF
Group and the FNFV Group, respectively, those groups are not separate entities and a person interested in acquiring
only one group without negotiation with our management could obtain control of that group only by obtaining control
of a majority in voting power of all of the outstanding shares of common stock of FNF. The existence of shares of
common stock relating to different groups could present complexities and in certain circumstances pose obstacles,
financial and otherwise, to an acquiring person that are not present in companies that do not have capital structures
similar to ours. Certain provisions of our Corporate Charter and bylaws may discourage, delay or prevent a change in
control of FNF that a shareholder may consider favorable. These provisions include:

classifying our Board of Directors with staggered three-year terms, which may lengthen the time required to gain
control of our Board of Directors;
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Yimiting who may call special meetings of shareholders;

establishing advance notice requirements for nominations of candidates for election to our board of directors; and
the existence of authorized and unissued stock, including “blank check” preferred stock, which could be issued by our
Board of Directors to persons friendly to our then current management, thereby protecting the continuity of our
management, or which could be used to dilute the stock ownership of persons seeking to obtain control of FNF.
Item 1B. Unresolved Staff Comments

None.

Item 2. Properties

Our corporate headquarters are on our campus in Jacksonville, Florida in owned facilities.

Title

The majority of our branch offices are leased from third parties. See Note M to the Notes to Consolidated Financial
Statements included in Item 8 of Part II of this report for further information on our outstanding leases. Our
subsidiaries conduct their business operations primarily in leased office space in 44 states, Washington, DC, Puerto
Rico, Canada and India.

Black Knight

Black Knight is headquartered in Jacksonville, Florida in an owned facility. It also owns one facility in Sharon,
Pennsylvania, and leases office space in 15 states and India.

Restaurant Group

The Restaurant Group's headquarters are located in Nashville, Tennessee with other office locations in Woburn,
Massachusetts and Denver, Colorado. The majority of the restaurants are leased from third parties, and are located in
40 states and Guam.

Item 3.Legal Proceedings

For a description of our legal proceedings see discussion of Legal and Regulatory Contingencies in Note M to the
Consolidated Financial Statements included in Item 8 of Part II of this Report, which is incorporated by reference into
this Part I, Item 3.
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PART II

Item 5. ..
Securities

Market for Registrant's Common Equity, Related Stockholder Matters and Issuer Purchases of Equity

Both FNF Group and FNFV Group classes of our stock trade on the New York Stock Exchange under the trading
symbols "FNF" and "FNFV", respectively. The following tables provide the high and low closing sales prices of each
class of our common stock and cash dividends declared per share of common stock for each quarter during 2016 and

2015.
Stock
FNF Group Price
High
Year ended December 31, 2016
First quarter $33.73
Second quarter 37.29
Third quarter 38.22
Fourth quarter 36.77
Year ended December 31, 2015
First quarter $38.41
Second quarter 38.50
Third quarter 39.99
Fourth quarter 36.99
Stock
FNFV Group Price
High
Year ended December 31, 2016
First quarter $11.60
Second quarter 12.35
Third quarter 13.24
Fourth quarter 14.40
Year ended December 31, 2015
First quarter $15.04
Second quarter 15.80
Third quarter 15.62
Fourth quarter 12.06

Stock Cash
Price  Dividends
Low  Declared

$29.04 $ 0.21
31.37 0.21
36.07 0.21
31.56 0.25

$34.29 $ 0.19
3591 0.19
3475 0.21
3249 0.21
Stock Cash
Price  Dividends
Low  Declared

$8.59
10.07 —
11.38 —
11.05 —

&+
|

$11.61 $ —
1417 —
11.66 —
9.88 —

Information concerning securities authorized for issuance under our equity compensation plans will be included in

Item 12 of Part III of this report.
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PERFORMANCE GRAPH

Set forth below is a graph comparing cumulative total shareholder return on our FNF Group common stock against the
cumulative total return on the S&P 500 Index and against the cumulative total return of a peer group index consisting
of certain companies in the primary industry in which we compete (SIC code 6361 — Title Insurance) for the period
ending December 31, 2016. This peer group consists of the following companies: First American Financial
Corporation and Stewart Information Services Corp. The peer group comparison has been weighted based on their
stock market capitalization. The graph assumes an initial investment of $100.00 on December 31, 2011, with
dividends reinvested over the periods indicated.

Fidelity National Financial, Inc.
S&P 500
Peer Group

30

12/31/201112/31/201212/31/201312/31/201412/31/201512/31/2016

100.00 152.20 215.20 284.56 292.87 294.35
100.00 116.00 153.58 174.60 177.01 198.18
100.00 198.06 238.14 290.80 313.07 341.58
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Set forth below is a graph comparing cumulative total shareholder return on our FNFV Group common stock against
the cumulative total return on the S&P 500 Index and against the cumulative total return of a peer group index
consisting of certain companies against which we compete for the period ending December 31, 2016. The peer group
comparison has been weighted based on their stock market capitalization. The graph assumes an initial investment of
$100.00 on July 1, 2014, the date which FNFV began trading.

7/1/201412/31/201412/31/201512/31/2016

Fidelity National Financial Ventures 100.00 81.60 89.06 108.64

S&P 500 100.00 106.12 107.58 120.45

Peer Group (1) 100.00 105.86 97.08 104.74

(1) This peer group consists of the following companies: American Capital, Ltd., Apollo Global Management, LLC,
BlackRock, Inc., The Blackstone Group L.P., The Carlyle Group, Compass Diversified Holdings, Fortress Investment
Group, LLC, KKR & Co. L.P., Leucadia National Corporation, Liberty Interactive Corporation, and Liberty Media
Corporation.

On January 31, 2017, the last reported sale price of our FNF Group common stock and FNFV Group common stock
on the New York Stock Exchange was $35.36 and $13.00 per share, respectively. We had approximately 7,100
shareholders of record of FNF Group common stock and 5,400 shareholders of record of FNFV Group common stock.
On February 1, 2017, our Board of Directors formally declared a $0.25 per FNF Group share cash dividend that is
payable on March 31, 2017 to FNF Group shareholders of record as of March 17, 2017.

No dividends were declared on our FNFV Group common stock.
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Our current FNF Group dividend policy anticipates the payment of quarterly dividends in the future. The declaration
and payment of dividends will be at the discretion of our Board of Directors and will be dependent upon our future
earnings, financial condition and capital requirements. There are no restrictions on our retained earnings regarding our
ability to pay dividends to shareholders, although there are limits on the ability of certain subsidiaries to pay dividends
to us, as described below. Our ability to declare dividends is subject to restrictions under our existing credit
agreement. We do not believe the restrictions contained in our credit agreement will, in the foreseeable future,
adversely affect our ability to pay cash dividends at the current dividend rate.

Since we are a holding company, our ability to pay dividends will depend largely on the ability of our subsidiaries to
pay dividends to us, and the ability of our title insurance subsidiaries to do so is subject to, among other factors, their
compliance with applicable insurance regulations. As of December 31, 2016, $2,149 million of our net assets are
restricted from dividend payments without prior approval from the Departments of Insurance in the states where our
title insurance subsidiaries are domiciled. During 2017, our directly owned title insurance subsidiaries can pay
dividends or make distributions to us of approximately $372 million without prior approval. The limits placed on such
subsidiaries’ abilities to pay dividends affect our ability to pay dividends.

Three of the Company’s title insurance underwriters, Fidelity National Title Insurance Company, Chicago Title
Insurance Company and Commonwealth Land Title Insurance Company, have filed applications to redomesticate
from their existing states of domicile to a new state of domicile. The anticipated redomestications are subject to prior
regulatory approval, which may be received in the first quarter of 2017. If the anticipated redomestications are
approved, the Company may receive a special dividend from the title insurance underwriters in 2017 related to such
redomestication. This special dividend would be due in part to differences in the laws among the states of domicile.
We have not paid any dividends on our FNFV Group common stock, and our current FNFV Group dividend policy
does not presently anticipate the payment of dividends. Payment of dividends, if any, in the future will be determined
by our Board of Directors in light of our earnings, financial condition and other relevant considerations.

On October 28, 2014, our Board of Directors approved a three-year stock purchase program, effective November 6,
2014, under which we can repurchase up to 10 million shares of our FNFV Group common stock through November
30, 2017. We exhausted all available repurchases under this program during February 2016. On February 18, 2016,
our Board of Directors approved a new FNFV Group three-year stock repurchase program, effective March 1, 2016,
under which we may repurchase up to 15 million shares of FNFV Group common stock through February 28, 2019.
We may make repurchases from time to time in the open market, in block purchases or in privately negotiated
transactions, depending on market conditions and other factors. In the year ended December 31, 2016, we repurchased
a total of 5,651,518 shares for $62 million, or an average of $10.94 per share under these programs. Since the original
commencement of the plan adopted February 18, 2016, we have repurchased a total of 3,955,000 shares for $45
million, or an average of $11.40 per share, and there are 11,045,000 shares available to be repurchased under this
program.

On July 20, 2015, our Board of Directors approved a new three-year stock repurchase program under which we can
purchase up to 25 million shares of our FNF Group common stock through July 30, 2018. We may make repurchases
from time to time in the open market, in block purchases or in privately negotiated transactions, depending on market
conditions and other factors. In the year ended December 31, 2016, we repurchased a total of 6,014,000 FNF Group
shares under this program for $206 million, or an average price of $34.26 per share. Since the original commencement
of the plan, we have repurchased a total of 10,589,000 FNF Group common shares for $372 million, or an average of
$35.10 per share, and there are 14,411,000 shares available to be repurchased under this program.
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The following table summarizes repurchases of equity securities by FNF Group during the year ending December 31,

2016:

Period

1/1/2016 - 1/31/2016
2/1/2016 - 2/29/2016
3/1/2016 - 3/31/2016
4/1/2016 - 4/30/2016
5/1/2016 - 5/31/2016
6/1/2016 - 6/30/2016
7/1/2016 - 7/31/2016
8/1/2016 - 8/31/2016
9/1/2016 - 9/30/2016

10/1/2016 - 10/31/2016
11/1/2016 - 11/30/2016
12/1/2016 - 12/31/2016

Total

On July 20, 2015, our Board of Directors approved a three-year stock repurchase program. Under the stock

Total

Average

Number of Price

Shares

Paid per

Purchased Share

250,000
550,000
1,100,000
300,000
1,064,000
1,100,000
150,000
425,000
525,000
75,000
450,000
25,000
6,014,000

$33.56
32.86
3243
33.27
33.57
35.22
37.02
37.03
37.42
36.78
33.21
31.92
$34.26

Total
Number of
Shares
Purchased
as Part of
Publicly
Announced
Plans or
Programs
(D
250,000
550,000
1,100,000
300,000
1,064,000
1,100,000
150,000
425,000
525,000
75,000
450,000
25,000
6,014,000

Maximum
Number of
Shares that
May Yet
Be
Purchased
Under the
Plans or
Programs
2
20,175,000
19,625,000
18,525,000
18,225,000
17,161,000
16,061,000
15,911,000
15,486,000
14,961,000
14,886,000
14,436,000
14,411,000

(1)repurchase program, we may repurchase up to 25 million shares of our FNF Group common stock through July 30,

2018.

(2) As of the last day of the applicable month.

The following table summarizes repurchases of equity securities by FNFV during the year ending December 31, 2016:

Period

1/1/2016 - 1/31/2016
2/1/2016 - 2/29/2016
3/1/2016 - 3/31/2016
4/1/2016 - 4/30/2016
5/1/2016 - 5/31/2016
6/1/2016 - 6/30/2016
7/1/2016 - 7/31/2016
8/1/2016 - 8/31/2016

Total

Average

Number of Price

Shares

Paid per

Purchased Share

375,000
1,321,518
1,505,000
300,000
925,000
550,000
75,000
170,000

$10.52
9.70
10.79
10.60
11.65
11.79
11.53
12.48

Total
Number of
Shares
Purchased
as Part of
Publicly
Announced
Plans or
Programs
(D
375,000
1,321,518
1,505,000
300,000
925,000
550,000
75,000
170,000

Maximum
Number of
Shares that
May Yet
Be
Purchased
Under the
Plans or
Programs
2
1,321,518
15,000,000
13,495,000
13,195,000
12,270,000
11,720,000
11,645,000
11,475,000
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9/1/2016 - 9/30/2016 210,000  12.76
10/1/2016 - 10/31/2016 30,000 12.55
11/1/2016 - 11/30/2016 180,000  12.38
12/1/2016 - 12/31/2016 10,000 13.25
Total 5,651,518 $10.94
On February 18, 2016, our Board of Directors approved a new FNFV Group three-year stock repurchase program,
effective March 1, 2016, under which we may repurchase up to 15 million shares of FNFV Group common stock.

ey

(2) As of the last day of the applicable month.
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210,000
30,000
180,000
10,000
5,651,518

11,265,000
11,235,000
11,055,000
11,045,000
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Item 6. Selected Financial Data

The information set forth below should be read in conjunction with the consolidated financial statements and related

notes and “Management’s Discussion and Analysis of Financial Condition and Results of Operations” included

elsewhere in this Form 10-K. Certain reclassifications have been made to the prior year amounts to conform with the

2016 presentation.

On September 28, 2015, we completed the distribution of J. Alexander's to FNFV shareholders. The results of J.

Alexander's operations are included through the distribution date.

On December 31, 2014, we completed the distribution of Remy International, Inc. to our FNFV shareholders. The
operations of Remy are included in discontinued operations for the years ended December 31, 2014, 2013, and 2012.
On January 2, 2014, we completed the purchase of LPS and consolidated the operations of LPS beginning on January

3,2014.

On April 9, 2012, we successfully closed a tender offer for the outstanding common stock of O'Charley's Inc. We have

consolidated the results of O'Charley's as of April 9, 2012. On May 11, 2012, we merged O'Charley's with our

investment in ABRH in exchange for an increase in our ownership position in ABRH from 45% to 55%. We have

consolidated the operations of ABRH with the O'Charley's group of companies, beginning on May 11, 2012.

Operating Data:

Revenue

Expenses:

Personnel costs

Agent commissions

Other operating expenses
Cost of restaurant revenues
Depreciation and amortization
Provision for title claim losses
Interest expense

Earnings before income taxes, equity in (loss) earnings of unconsolidated
affiliates, and noncontrolling interest

Income tax expense

Earnings before equity in (loss) earnings of unconsolidated affiliates
Equity in (loss) earnings of unconsolidated affiliates

Earnings from continuing operations, net of tax

Earnings from discontinued operations, net of tax

Net earnings

Less: net earnings (loss) attributable to noncontrolling interests

Net earnings attributable to FNF common shareholders

34

Year Ended December 31,

2016

2015

2014

2013

2012

(Dollars in millions, except share data)

$9,554 $9,132 $8,024 $7,440 $6,668

2,832
1,998
1,944
984
431
157
136
8,482

1,072

372
700
@8
692
692
42
$650

2,671
1,731
1,881
1,195
410
246
131
8,265

867

290
577
) (16
561
561
34
$527

2,540
1,471
1,643
1,220
403
228
127
7,632

392

312
80

) 432
512
7
519
(64
$583

2,061
1,789
1,273
1,204
133
291
73
6,824

616

195
421
(26
395
16
411
) 17
$394

1,834
1,600
1,269
773
103
279
64
5,922

746

242
504
10
514
98
612
5
$607
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Per Share Data:

Basic net earnings per share attributable to Old FNF common

shareholders

Basic net earnings per share attributable to FNF Group common

shareholders

Basic net (loss) earnings per share attributable to FNFV Group

common shareholders

Weighted average shares outstanding Old FNF, basic basis (1)

Year Ended December 31,

2016

(Dollars in millions, except share data)

Weighted average shares outstanding FNF Group, basic basis (1) 272
Weighted average shares outstanding FNFV Group, basic basis (1) 67

Diluted net earnings per share attributable to Old FNF common

shareholders

Diluted net earnings per share attributable to FNF Group common

shareholders

Diluted net (loss) earnings per share attributable to FNFV Group

common shareholders

Weighted average shares outstanding Old FNF, diluted basis (1)

Weighted average shares outstanding FNF Group, diluted basis (1) 280

Weighted average shares outstanding FNFV Group, diluted basis

(1)

Dividends declared per share of Old FNF common stock
Dividends declared per share of FNF Group common stock

Balance Sheet Data:

Investments (2)

Cash and cash equivalents (3)

Total assets

Notes payable

Reserve for title claim losses

Redeemable NCI

Equity

Book value per share Old FNF

Book value per share FNF Group (4)

Book value per share FNFV Group (4)

Other Data:

Orders opened by direct title operations (in 000's)
Orders closed by direct title operations (in 000's)

Provision for title insurance claim losses as a percent of title

insurance premiums (5)

Title related revenue (6):
Percentage direct operations
Percentage agency operations

2015

2014

$0.33
$2.40 $1.95 $0.77
$(0.06) $(0.16) $3.04
138
277 138
79 46
$0.32
$2.34 $1.89 $0.75
$(0.06) $(0.16) $3.01
142
286 142
70 82 47
$0.36
$0.88 $0.80 $0.37
$4,284 $4,853  $4,669
1,323 780 700
14,463 13,931 13,845
2,746 2,793 2,803
1,487 1,583 1,621
344 344 715
6,898 6,588 6,073
$22.81 $21.21 $18.87
$15.54 $15.05 $16.31
2,184 2,092 1,914
1,575 1,472 1,319
33 %57 %62
68.2 % 70.1

2013

$1.71

230

$1.68

235

$0.66

$3,791
1,969
10,508
1,303
1,636

5,535
$22.14

2,181
1,708

% 1.0

% 70.0 % 60.1

2012

$2.75

221

$2.69

226

$0.58

$4,053
1,132
9,886
1,327
1,748

4,749
$20.78

2,702
1,867

% 7.0 %

% 619 %

318 % 299 % 300 % 399 % 38.1 %

Weighted average shares outstanding as of December 31, 2014 includes 25,920,078 FNF shares that were issued as

ey

includes 19,837,500 shares that were issued as part of an equity offering by FNF on October 31, 2013.

part of the acquisition of LPS on January 2, 2014 and 91,711,237 FNFV shares that were issued as part of the
recapitalization completed on June 30, 2014. Weighted average shares outstanding as of December 31, 2013
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Investments as of December 31, 2016, 2015, 2014, 2013, and 2012, include securities pledged to secured trust

deposits of $544 million, $608 million, $499 million, $261 million, and $278 million, respectively.

Cash and cash equivalents as of December 31, 2016, 2015, 2014, 2013, and 2012 include cash pledged to secured

trust deposits of $331 million, $108 million, $136 million, $339 million, and $266 million, respectively.

( 4)Book value per share is calculated as equity at December 31 of each year presented divided by actual shares
outstanding at December 31 of each year presented.

(5)Includes the effects of the release of $97 million of excess reserves in the quarter ended December 31, 2016.

(6)Includes title insurance premiums and escrow, title-related and other fees.

Selected Quarterly Financial Data (Unaudited)

Selected quarterly financial data is as follows:

2)
3)

Quarter Ended
March 3llyne 30, §8ptember December 31,
(Dollars in millions, except per share
data)
2016
Revenue $2,048 $2,482 $2,517 $ 2,507
Earnings from continuing operations before income taxes, equity in (loss)
. . . L 131 308 271 362
earnings of unconsolidated affiliates, and noncontrolling interest
Net earnings attributable to FNF Group common shareholders 73 187 163 231
Net earnings (loss) attributable to FNFV Group common shareholders 1 10 (7 ) (8 )
Basic earnings per share attributable to FNF Group common shareholders 0.27  0.69 0.60 0.85
Basic earnings (loss) per share attributable to FNFV Group common 001 0.5 O11 ) (012 )
shareholders
Diluted earnings per share attributable to FNF Group common shareholders 0.26  0.67 0.58 0.83
Diluted earnings (loss) per share attributable to FNFV Group common 001 0.14 O11 ) (012 )
shareholders
Dividends paid per share FNF Group common stock 0.21
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